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ACTION T0 BE RECONSIDERED. 


NEW YORK AGENTS AROUSED. 


Greatly Exercised Over Promulgation 
by State Association of New 
Rate Rule. 


Because of the vigorous protest rais- 
ed by the local agents of Rochester, in 
which their associates of Troy, Syra- 
cuse, Binghampton and other centers 
subsequently joined, enforcement of the 
rule, adopted at the July meeting of 
the Underwriters Association of New 
York State, permitting the writing of 
mercantile buildings for three years at 
twice the annual rate, effective as of 
August first, hag been suspended await- 
ing reconsideration of the quesiion at 
the next meeting of the governing or- 
ganization, which takes place on the 
11th inst. 

Ostensibly thé purpose of the remark- 
able rate-reducing move was to check- 
n.ate the ever-growing non-board compe- 
tition. What the real intention was no 
one seems to know or cares to say. The 
general opinion both among company 
managers and local agents is that 
the rule is a mistake and its recision 
should be prompt and complete. 

Immediately the Rochester agents 
learned of the action of the parent as- 
sociation, they held a special meeting 
and decided to oppose the rule. A 
resolution to this effect was promptly 
adopted and a copy thereof sent to 
each company represented in the city. 
The circular set forth the unwisdom of 
reducing rates (and incidentially agents 
commissions) a third upon a class of 
business where the demand for reli- 
able indemnity exceeded the supply, 
and which the assured were perfectly 
willing to pay. The idea of deliberate- 
ly chopping off a large part of the tar- 
iff upon mercantile buildings in the 
congested cities, was a proceeding the 
The 

was 
Troy, 


action of the Rochester 
promptly followed by 
Syracuse, Utica, and 
ant districts, with the result that the 
tate Association concluded it were 
best not to push the matter any further 
until it had been carefully recon- 
sidered. 

In past years it was customary for 
the District Committees to promulgate 
rates after they had been passed upon 
by the local agents. If the latter ob- 
the tariff submitted they 
were privileged to appeal to the state as- 
Almost invariably the latter 


agents 
those of 
other import- 


The Rochester agents declare they had 
no knowledge of the rate reducing rule 


» in advance of its promulgation, and as- 
» sert that when they appealed to Secre- 
) tary Jenness he could give them no 
‘information concerning it. 
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| hold strictly to annual rates on mercan- 
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Rochester Not Highly Profitable. 
lt can hardly be claimed that Roches- 
br’s fire insurance record in recent 
(Continued on page 9.) 
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PROVIDENT SAVINGS LIFE, 


SALE NOT YET CONSUMMATED. 
Superintendent Kelsey and Parties to 
Deal in Conference—Effort to Enlist 
Policyholders in Opposition. 


Considerable complication has arisen 


in connection with the proposed sale of 
the Provident Savings Life 
ed in The 
week. 

There seems to have 
twenty-five parties, more or less, 
had an option on the society and pro- 
posed taking hold of it or dictating 
where it would go. Most of them fell 
by the wayside, the proposition finally 
narrowing down to two active bidders, 
the winners identified 
with the Inter Life of 
ville, as mentioned in last week's 

Rittenhouse Writes Kelsey. 

Following the telegram of E. E 
tenhouse, Insurance Commi 
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the Provident Savings Life I 
already 
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which has 
appeared, Mr. Rittenhouse un- 
der date of July 29, addressed the fol 
fowing letter to Superintendent Kelsey 
of the New York Department 
While in New York recently I saw 
Mr. Victor, an attorney for the banks 
holding the stock of the Provident Sav 
ings Life Insurance Society, who as 
sured me that the banks would not sell 
to irresponsible promoters such as the 
proposed sale to small Kentucky 
company I explained to him that I 
had answered perhaps several hundred 
inquiries from all over the United States 
regarding the advisability of laps 
ing, and in each instance had suggested 
that the policyholders continue until 
the owners had an opportunity to re- 
organize the company and resume the 
writing of new business, and that any 
atrempt to again place the int 
the stockholders 
policyholders of this company 
puc through another squeezing 
would compel m«¢ 
precedure publicly 
course on the 
ers would undoubtedly be followed by 
legal proceedings that would 
any value that the stock had, and utter 
ly and absolutely destroy the company 
Recalls Trick of Coyle Crowd. 
‘The attorney assured me that no such 
would be adopted, but I 
since received advices that it is pos 
a sale to a small Kentucky company 
will go through In reply to a 
graphic inquiry Mr 
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tele 
Royal Victor 
that several offers are being considered 
and that he is writing m«é While in 
the Bast I brought tl] matte 
the attention of Governor ) Wood 
ruff, and I believe the disclosure made 
in the recent legal proceedings wherein 
the Philadelphia syndicate promised to 
dey.osit in certain banks, $650,000 of the 
rolicyholders’ money to t tl 
under certain conditions 
personal notes given by Thomas 
people, places an additional and very 
grave responsibility upon Gov. Wood 
ruff, if the sale of this company to these 
irresponsible and wholly unfit people 
was approved by Gov. Woodruff, who. 
in the minds of the agents and the 
public, stood sponsor for their interests. 
“I do not want to do anything that 
will embarass Governor Woodruff, or 
the present owners of the company, but 
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it seems to me that thousands of dollars 
of the policyholders’ money have been 
wasted since you and I acted on tuis 
matter on December 2, without any rea- 
sor whatever, and now if the assets of 
this company are to be passed over to 
another crowd of irresponsible, inex- 
perienced speculators or promoters, the 
interests of the policyholders will be 
best served by putting the company out 
of business at once, rather than permit 
them to be robbed as they have been 
in the past. 
Will Appeal to Policyholders. 

“I do not know that this can be done 
under your law, but I know that a full 
and complete statement of the treat- 
ment the policyholders have received at 
the hands of the stockholders, past and 
present, will be given to the public 
through this department, and if there 
is any legal way that the matter can 
be stopped, I shall urge the policyhold- 
ers to secure attorneys and attempt it. 
I know that you are equally anxious to 
protect these helpless policyholders and 
I write this letter because we were as- 
sociated in an effort to protect them, 
and because it is only right and fair 
that you should know how I feel on 
this subject. I sincerely trust that you, 
being on the ground, will be able to 
protect the policyholders against any 
further raids upon their preserves.” 

Kelsey’s Letter. 

Under date of July 30, Superintend- 
ent Otto Kelsey of the New York Insur- 
ance Department, addressed a letter to 
Mr. Victor, in which he criticized the 
publication of a statement to the effect 
that he approved the deal. He said 
nothing had been submitted to him for 
approval and consequently no action of 
any kind had been taken by the De- 
partment. 

In the meantime Superintendent Kel- 


sey came to New York and a confer- 
ence was held at the Bowling Green 
office on Monday, at which there were 


present in addition to Mr. Kelsey: 
Royal Victor, representing the banking 
interests and Arthur G. Langham and 
John Tevis, representing the Louisville 
parties. 

Though Mr. Kelsey has given out no 
official statement regarding the matter, 
he is quoted as saying that if the pro- 
posed purchasers are men of responsi- 


bility he can have nothing further to 
say in regard to the matter, and must 


in justice give his approval. 
Policyholders’ Action. 

While the negotiations are under way 
efforts are being made to form organ- 
izations of policyholders. On Tuesday 
of this week a telegram was received 
from E. E. Rittenhouse, Commissioner 
for Colorado, which reads as follows: 

“Rumored here western policyhold- 

ers committee of Provident Savings 
Life is being organized. If so will be 
member.” 
An effort is also being made to get 
similar organization under way here 
in New York. One of the prime movers 
is E. R. Tillinghast, formerly superin- 
tendent of agents of the company, but 
who is no longer connected with the 
life insurance business. 

It is also learned that several former 
men who have large renewal in- 
terests at stake are actively at work 
among those opposing the deal 

The Pronosed Purchasers. 

Little has been said regarding the 
proposed purchasers, who are well rep- 
resented here. It is stated that 
Insurance Commissioner Bell of Ken- 
tucky, was here during the early part 
of the week and returned to Albany 
with Superintendent Kelsey. 

According to statements made by the 
Louisville parties, the syndicate which 
is purchasing the Provident Savings is 
composed of bankers and business men 
of the highest standing in Kentucky and 
throughout the South 

If possible it is desired to merge the 
Society with the Inter Southern Life, 
but if such a step is objected to, then 
it is the intention to continue the Prov- 
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ident Savings Life as a separate insti- 
tution. In speaking of the proposition, 
one of the party said: “The men back 
of this deal are of the highest standing 
and we are going to buy the Provident 
Savings Life, regardless of our being 
privileged to remove it to Kentucky.” 
He stated that nothing had been done 
in a precipitate manner, and that noth- 
ing would be attempted without first 
securing the approval of the commis- 
sioners of the various states in which 
their company desired to transact busi- 
ness. 
Payment Actually Made. 

It is understood that a payment of 
$40,000 has actually been made on ac- 
count of the deal and that the final con- 
summation will take place before Au- 
gust 11. 

Should the Inter Southern Life apply 
for admission to New York State, it 
will have a capital of $200,000 and a net 
surplus above all liabilities of not less 
than $150,000. 


At the Albany conference on Tuesday 
uvd Wednesday of this week there were 
present in addition to Tevis and Cole of 
the Inter Southern Life, Vice-President 
Coffin and Actuary Haight of the State 
l.ife of Indianapolis (the former as ad- 
visary counsel and the latter to supply 
aciuarial information desired) and In- 
surance Commissioner Bell of Ken- 
tucky. 

Formal application was made for ad- 
mission of the Inter Southern Life to 
New York State and the papers have 
veen turned over to the Attorney-Gen- 
eral for examination. It is stated that 
if he approves same the company will 
be admitted. 

No Philanthropist. 

It is understood that an intermedi- 
ary or counsel in the present negotia- 
tions is Senator Horace White, of Syra- 
cuse, who has been mentioned as a pos- 
sible candidate for Governor of New 
York State on the Republican ticket. 

In an address before the Senate on 
April 20, 1906, Senator White said: 

“Long before the commencement of 
this session Mr. Woodruff called upon 
me to use my best efforts to retire from 
the management of an insurance com- 
pany in this State the man then in con- 
trol of it and to force restitution for 
such wrongs as may have been done. I 
engaged in that work purely as a per- 
sonal, professional matter, and have 
never received one cent of compensa- 
tion from the company, nor have I been 


directly or indirectly connected with 
that company or any other life insur- 
ance company. 

“Furthermore, the company he has 


done so much to reorganize and to put 
on an honest basis, for which he has 
made great pecuniary sacrifices, which 
he has already brought to a sound and 
prosperous condition, and which with 
his ability and credit he has so manful- 
ly stood behind, that company has no 
direct or indirect interest in the amend- 
ment offered by me, because it is a 
stock company and the amendment in 
no way applies to it.” 

While this would lead one to believe 
that his services were of an altruistic 


DEATH Cc. E. W. SCOTT. 


Former President of Provident Savings 
Life, Stricken With Apoplexy. 
Death claimed Edward W. Scott, 
the former president of the Provident 
Savings Life Assurance Society, on 
Sunday last. He had been in New 
York attending to business affairs the 
preceding week, and seemed to be in 
his usual good health. Early in the 
morning of the 2nd, while at the Asbury 
Park, N. J., home of his son, Dr. E. A. 
Scott, Mr. Scott was stricken with a 
severe attack of apoplexy from which 
he died, in spite of all that medical 

skill could do for him. 

In his 68rd year Mr. Scott was unusu- 
ally well known in life insurance circles, 
having for years prior to his connection 
with the Provident Savings been an 
Official of the Equitable Life. 

When fourth vice-president of the 
latter society Mr. Scott appointed 
Gage E. Tarbell its Western manager, 
and had much to do later with bringing 
Mr. Tarbell to New York. Subsequent- 
ly Mr. Scott handled the Australian 
business of the Equitable Life. 

When he gained control of the Provi- 
dent Savings he infused life and energy 
into the organization and gained for it 
a heavy volume of business. During 
the Armstrong investigation Mr. Scott's 
administration of the society’s affairs 
was so severely criticised that he was 
forced to resign his connection with it, 
as did also a number of his relatives 
whom he had provided with comfortable 
berths. 

Personally Mr. Scott was a genial 
man, who had many warm friends both 
within and without the insurance busi- 
ness. 





SAVINGS BANK INSURANCE. 


Not so Liberal as Appears on Surface— 
Regular Companies Offer Better 
Results. 





A writer to the New York Times of 
August 3 has the following to say re- 
garding the savings bank plan of life in- 
surance which has just been inaugurat- 
ed in Massachusetts: 

“In an editorial this morning in your 
valuable paper you commented upon 
the savings bank plan of insurance as 
adopted by the laws of Massachusetts. 

“In that article you say that the cost 


nature, it is a matter of public record 
that the Provident Savings Life paid a 
bill for services to the Syracuse law 
firm of White, Cheney and Shinaman, 
amounting to $4,968, the bill being ren- 
dered shortly after the above speech, 
but in reality for services largely per- 
formed before that time. It is also 
stated that the voucher of the bill went 
for personal expenses of Senator White. 

There seems to be no desire to criti- 
cize Senator White or Timothy L. 
Woodruff for any acts in connection 
with the handling of Provident Savings 
Life, but their attempt to give a philan- 
thropic turn to their action is ridiculous. 
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of $500 insurance is $15.60 per year, 
which includes an annuity, after the 
age of 65, of $100. Inasmuch as the 
State pays all the expenses of officers 
such as actuaries, furnishes blanks and 
books, and leaves the bank little else 
than holding the money, it would seem 
that the expense loading would be whol- 
ly unnecessary. By analyzing these fig- 
ures I find that the net cost of insur- 
ance at the age mentioned is $7.11 for 
$500; the net cost for a deferred annu- 
ity to be given at age 65 (3% per cent. 
American experience) is $6.74 per year. 
It would seem, therefore, that they have 
a loading for contingencies of $1.65. or 
something over 11 per cent. of the net 
premium. 

“This is as much as any non-partici- 
pating company which pays its own ex- 
pénses would charge, and at the expira- 
tion of age 65, in addition to the $100, 
the life insurance company would re- 
turn to the assured $265, the reserve 
upon his policy of $500. It seems from 
your statement that the savings bank 
keeps that money. 

“If you have quoted the rates correct- 
ly it looks like a very good thing for 
the savings bank, as any life insurance 
company would return over $200 to the 
assured at the expiration of forty 
years.” 





STAYS IN THE SOUTH. 


W. H. Gould Accepts Actuarial Position 
With Volunteer State Life of 
Chattanooga. 


W. H. Gould, the young Canadian ac- 
tuary who shook the dust of Rome, Ga., 
off his feet when he learned the true 
condition of the State Mutual Life of 
Georgia, has accepted a position with 
the Volunteer State Life of Chattanoo- 
ga, Tenn. 

Mr. Gould is well thought of in actu- 
arial circles. It is stated that before 
any publicity .was given to the Rome 
company’s affairs, Mr. Gould told Presi- 
dent Porter that if he did not cease to 
issue special contracts he could seek for 
a new actuary. 

FOR GREAT WESTERN BUSINESS. 
Kansas City Life Offers $300,000 for 

Risks—Two Other Bids Submitted. 





The proposals submitted for the pur- 
chase of the business of the Great West- 


ern Life of Kansas City have been 
opened, there being three bids as fol- 
lows: Kansas City Life, $300,000; 


Trans-Mississippi Life, $285,000; Phila- 
delphia Life, $248,000 and 5% per cent. 
or renewals. 

The receiver recommended that the 
bid of the Kansas City Life be accepted 
and it is understood that this has been 
approved by the Missouri Insurance de- 
partment. 

The Federal Court, which has the 
final disposition of the affair has post- 
poned action for two weeks. 





The Jefferson-Standard Life Insurance: 
Company of Raleigh, N. C., decided 
wisely in selecting Orangeburg, S. C. 
for headquarters of the Eastern South 
Carolina State Agency. Already the 
company has established itself firmly in 
the confidence of the people, which fact 
is demonstrated by the volume and high 
class of business secured during the 
short period it has been operating there 
The advancing fall season holds out 
great promise for the Jefferson-Stand- 
ard in South Carolina. There is strong 
evidence on all sides of an unprece- 
dented prosperity. There are greater 
opportunities in South Carolina to-day 
for the hustling salesman, representing 


the Jefferson-Standard, than there is 
for him in any other section of the 
country. 





President George E. Ide of the Home 
Life Insurance Company, left for an ex- 
tended vacation on Tuesday evening 
Mr. Ide expects to be absent about 


three weeks, 
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D. P. KINGSLEY’S GREETING. 


INSURANCE CONDITIONS ABROAD. 








Head of New York Life Treats Inter- 
estingly of Situation In Europe. 
Outlook Bright. 





Immediately upon his return from 
Europe, on Saturday last, President 
Darwin P. Kingsley of the New York 
Life, prepared a letter to the field force 
of the company expressing his apprecia- 
tion of the business secured in his hon- 
or during the month of July, which ag- 
gregated $28,000,000 and also gave an 
ic¢ea of the keen interest shown in the 
company throughout the countries in 
which he travelled. He says: 

“July, with its production of over $28,- 
000,000 in new applications, brings me 
satisfaction and pride for reasons which 
may not readily occur even to the men 
who did this notable piece of work. 

The month closed and the record was 
made up just as I was completing a 
journey of many thousands of miles. I 
had for four months been following the 
lines of our organization through many 
lands, trying anew to get the point of 
view of field men, policyholders and 
governments—separated from the domi- 
cile of the company, as so many are, by 
the barriers of language from the pre- 
jucices which are supposed to stand 
ike sentinels along every frontier. 

My quest had taken me to every con- 
siderable country of Europe. I had held 
twelve agency meetings, four of which 
were in Russia. I had personally visit- 
ed the ministers in cnarge of life in- 
surance in nearly every European coun- 
try. As I went from country to coun- 
try, I found myself everywhere greeting 
men who had served the company more 
years than I have, and in a deeper, finer 
sebse I began to understand, as I could 
not otherwise have done, the signifi- 
cance of the words which we have so 
leng and so proudly used—The Great 
International Life Insurance Company. 

As I came into the governmental at- 
mosphere and found how cordially we 
are welcome in those great countries, 
as I found how anxious the govern- 
ments were to be just, how glad they 
are to have their people insured in an 
institution which has won their respect 
by thirty-five years of upright dealing, 
I began to understand, as I could not 
otherwise have done, the surpassing op- 
portunity for usefulness which lies be- 
fore us. 

Bad laws were for the moment for- 
gotten; I even felt some degree of com- 
passion for the small-minded men wha, 
in the exercise of a little brief authority 
and under a leadership whose knowl- 
edge can hardly be called broad or sym- 
pathetic, lately struck a paralyzing blow 
at an institution which has done as 
much as any other, of any kind, to 
widen the reach of human sympathy 
and increase the sum of human comfort. 

Everywhere—from Madrid to Mos- 
cow, from Petersburg to London—I 
found a growing and a grim determina- 
ation amongst the organization to fight 
it out, to go ahead. Everywhere I found 
astonishment that New York State 
should have written some of her insur- 
ance laws; but, stronger than that, I 
found the conviction that in the United 
States—a land free and just—such laws 
cannot long remain. A new courage 
sprang up all through the European or- 
ganization and they were ready to re- 
spond to the call for a new order of 
work in July. The call came. The re- 
sponse was instantaneous. The results 
are marvelous. 

July, as the month marking the an- 
niversary of my election to the presi- 
dency, served merely as a rallying point 
I indulge in no illusions as to the July 
incentive, while I respond cordially to 
the spirit which led you to couple my 
name with the July work. In so far as 
yeur work during July expressed ap- 
proval of what I have tried to do for 
the New York Life and life insurance, 
I proudly accept your tribute. But the 
forces which produced $27,000,000 in 


THE AUDIT COMPANY OF NEW YORK 


E. T. PERINE, President, 


F.C. RICHARDSON, Seo’y and Treas, 


INSURANCE DEPARTMENT 


LIFE 

FIRE 
CASUALTY 
FRATERNAL 
ASSESSMENT 


PERIODICAL AUDITS 
SPECIAL INVESTIGATIONS 
TABLES CONSTRUCTED 
COSTS ASCERTAINED 
SYSTEMS INTRODUCED 








July go deeper; they were born of the 
spirit of Nylic—a spirit which demands 
that labor shall be for daily bread and 
aiso for an ideal. Twenty-seven mil- 
licns in July proves conclusively that 
you still have your old-time power and 
that you know how to use it. 

You have been and are hampered by 
small politics; but small politicians 
pass and life insurance goes on. You 
have been discouraged by violent 
changes, by sensationalism, by some 
real errors in life insurance manage- 
ment; but violence spends itself and 
sensationalism palls and errors have 
been corrected. Therefore your courage 
is reviving, your determination is 
aguin in evidence. 

Your July work is an inspiration not 
alone to the organization of the New 
York Life; its example will revive the 
courage of all real life insurance men 
everywhere. It iis a call to action that 
will carry far. It will be one of the 
fz.ctors which will ultimately and effec- 
tively demand the revision of life insur- 
ance statutes by life insurance men. 





A FAIRY TALE. 


So the Reported Suit of Mutual Life 
Against Spain Proves To Be. 


The story going the rounds of the 
daily press that the Mutual Life had 
entered suit for $10,000,000 against the 
Spanish Government on account of de- 
famatory stories emanating from the 
secretary of state of that country is 
pronounced a “fake” by the officers of 
the company. It iis true that the Mu- 
tval Life has ceased to do new business 
in Spain, but it still maintains a fully 
equipped office for handling its affairs 
at Madrid. Its relations with the gov- 
ernment are most cordial. 





Examining the Manhattan Life. 


The regular three-year audit of the 
Manhattan Life, by the New York In- 
surance Department, is now being 
made. The audit of 1905 was very sat- 
isfactory, both to the department and 
company, and it’s a fair assumption 
that the present examination will prove 
equally so. 


BACK WITH MUTUAL LIFE. 
E. S. Freeman a Business Getter With 
a Record, Again With the Company. 


Frank W. Adams, Newark, N. J., 
manager of the Mutual Life feels happy 
in having secured Edgar S. Freeman as 
a member of his staff. Mr. Freeman 
as the former Virginia State manager 
of the Mutual Life, was pitted against 
Dr. S. M. Pearman, when the latter was 
sent by the New York Life to “clean 
up’ the Old Dominion State. The Doc- 
tor almost killed himself in producing 
$2,000,000 (written) while Mr. Freeman 
wrote and paid for nearly $5,000,000. 
Later he was succeeded by Mr. Adams, 
who kept up the Virginia pace until his 
transfer to the Newark office in April 
last. 


Examinations Will Be Concluded 
Shortly. 


It is expected that the examiners of 
the New York Insurance Department 
will complete their investigation of the 
New York Life and the United States 
Life Insurance companies in about two 
weeks’ time. 

The department is likewise overhaul 
ing the National Protective Legion of 
Waverly, N. Y., the Travelers Mystic 
Circle of Philadelphia and the Empire 
City Fire, of New York. 





Elias J. Marsh, M. D., who for more 
than thirty-five years was connected 
with the medical department of the 
Mutual Life and chief examiner until 
a year and a half ago, died on the 3rd 
inst., aged sixty-nine year. Doctor 
Marsh was a brother-in-law of Richard 
A. McCurdy the former president of the 
company. 





J. Scott Anderson, who is a graduate 
of the Mutual Life’s Baltimore 
agency and one of the finest, is con- 
ducting a profitable fire, life and casu- 
alty brokerage office at 71 Wall St., 
New York. Mr. Anderson deserves the 
success he is achieving 





Che Northwestern 
Mutual Life Insurance Co. 
of Milwaukee 


H. his PALMER, President 
A. S. HATHAWAY, Secretary 


New Business Paid-FHor 





1995 - + + + $90,334,038 
1906 - + + - 


93,563,452 
a: . « « o 


102,233,634 
Each year larger than any in the pre- 
vious history of the Company. 


Commenced Business 1856 


Signs of the Times 
The rapid increase in the new business 


of The Northwestern during the period 
of life insurance investigation and 
thereafter shows that The Northwestern has 
never lost the confidence of the public and that 
it is easier than ever to write business for 
The Northwestern. 

It is capable of easy demonstration that 
The Northwestern is the best Company to 
insure in. 

See The Northwestern’s 1908 policy con- 
tract with its Dividend Options, Paid-up and 
Endowment Options, Options of Settlement 
and the new Premium Loan feature 

Issues Partnership and Corporation In- 
surance. 

For further information or an Agency, 


H. F. NORRIS, 
Superintendent of Agencies. 








ITS SEMI-ANNUAL STATEMENT. 


President Porter Getting Into Trouble 
With Employes of Co-operative 
Agency Company. 


Atlanta, Ga., August 4 
The semi-annual statement of the State 
Mutual Life of Rome, Ga., has been is- 
sued. After deducting non-admitted as- 
sets in the way of bills receivable, and 
deferred 


Special 


commissions on outstanding 
premiums and premiums in course of 
collection, it does not seem that the 
company would have any part of the 
$132,905 surplus claimed in this state 
ment. 

An amusing 
relative to the 
State 


report is going the 
Co-operative 


Mutual's 


rounds 
Agency 
“inner wheel.” 

It is stated that heretofore the officers 
of the Co-operative Agency Company 
at Rome, Ga., were office boys and 
clerks in the salaried employ of the 
State Mutual Life in the home office 
Recently the president and secretary of 
the Agency Company were required to 
sign up a great many checks and other 
papers, at the direction of C. R. Porter, 
president of the State Mutual Life. 
They became alarmed that afternoon at 
some things they heard, and, upon con 
sulting an attorney and laying the facts 
before him, they were advised to get 
back the checks at once and cance! 
them, else they might find themselves 
in a serious predicament if the facts 
became known to the_ stockholders 
They went to C. R. Porter and demand 
ed a return of the checks and papers 
they had each signed Porter tried to 
bluff them about it, but the boys wer: 
firm and threatening in their attituds 
and obtained a return of the checks and 
papers. Their resignations as officers 
of the Co-operative Agency Compan) 
were immediately handed in 

The next day they were again at their 
usual desks, working for the State Mu 
tual Life of Rome, Ga., and under salary 
with that company It is stated that 
Porter was afraid not to give these boys 
employment in the insurance company 
as they knew too much 

It is now announced that the new 
president of Agency Company is Fred 
Averit, who is superintendent of agents 
of the State Mutual Life. He is Porter's 
right-hand-man It is openly asserted 
here that Porter has been using the 
agency stock recently to pay his per 
sonal obligations: at any rate in one in 
stance he gave four notes of the Co- 
operative Agency Company for $500 
each, payable in 3, 6, 9 and 12 months 
and signed “Co-operative Agency Com 
pany, by Fred Averit, president.” Each 
of these notes was endorsed by C. R 
Porter in his personal capacity. 

That troubles never come single-hand 
ed is evidenced in Porter's case 

One of his agents is threatening to 
enter suit against him for $20,000, 
which amount he alleges is due for com 
missions on sales of Co-operative 
Agency Company stock 


Company, the 


TRANSFERRED TO CUBA. 
Henry Bennett to Represent the Mutual 
Life in the Little Republic. 


Henry Bennett, for many years Office 
manager of the Mutual Life’s Mexico 
office, in the city of Mexico, has been 
promoted to the managership for Cuba 
with headquarters at Havana Mr 
Bennett succeeds Jerry J. Warren, who 
resigned on account of personal busi 
ness demanding almost his entire time 


A Vacation Well Earned. 


H. L. Rosenfeld, insurance adviser to 
President Paul Morton of the Equitable, 
is enjoying a well-earned vacation of a 
month, up on the Maine coast. 
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LIFE UNDERWRITERS’ PROGRAM. 





Features Arranged For the Entertain- 
ment of Dislegates Attending the 
Los Angeles Convention. 





We are in receipt of the program for 
the annual convention of the National 
Association of Life Underwriters to be 
held at Los Angeles, August 18, 19 and 
20, which is as follows: 

FIRST DAY. 
Tuesday, August 18th, 1908. 
Morning Session 10 O’Clock. 

Invocation—Rev. Baker P. Lee, D. D. 

Addresses of welcome—Hon. A. C. 
Harper, Mayor of Los Angeles; George 
I. Cochran, Esq., president Pacific Mu- 
tual Life Insurance Company; John W. 


Whittington, Esq., president the Life 
Underwriters’ Association of Los Aa- 
geles. 
Roll call of delegates. 
Reading—Minutes of previous con- 


vention. 

President’s address. 

Secretary's report. 

Treasurer's report. 

Executive committee report. 

Local committee announcements. 

Afternoon Session 2:30 O’Clock. 

Address—Hon. E. Myron Wolf, Insur- 

ance Commissioner State of California: 


“The Relation of a State Insurance 
Department to Those Who Buy and 
Sell Insurance.” 

Discussion of Five Minute Topic— 


1. Has the opportunity of the leziti- 
mate life insurance agent been improv- 
ed by the events of recent years?” 

2. “Public Opinion of Life Insurance: 
How to Keep it Right!” 

Address—Charles Dobbs, Esq., Louis- 


ville, associate editor The Insurance 
Field, “Education of the Agent.” 
Evening, Reception, Hotel Vivginia, 


Long Beach. 

SECOND DAY. 
Wednesday, August 19th, 1908. 
Morning Session, 10 O'Clock 

Address—Cyrus K. Drew, Esq., Den- 
ver, Editor Insurance Report; “Hints 
from the Kealm of Fraud and Fallacy.” 

Discussion of Five Minute Topic. 

3. “Is Twisting Ever Justifiable?” 

New business: 

Action on executive commiitee’s 
commendations, including revised 
stitution and by-laws. 

Presentation of resolutions, or other 
business to be referred, under the rules, 
to the executive committee. 

Afternoon Session, 2:30 O’Clock. 

Address—John F. Roche, Esq., second 
vice-president, Pacific Mutual Life In- 
surance Company, “Legislation and Its 
Dangers.” 


re- 


con- 


Appointment of Nominating Com- 
mittee. 

Address—Mrs. Florence E. Shaal, 
president New England Women's Lif2 


Underwriters’ Association, “Life Insur- 
ance for Women and by Women.” 
Adjournmeat at 4 p. m. (sharp), by 
request of entertainment committee. 
Executive committee meeting at 4 p. 
m. 


Evening.—Reception at Chamber of 
Commerce. 
THIRD DAY. 
Thursday, August 20th, 1908. 
Morning Session, 10 O'Clock. 
Address—Prof. Henry Morse Step.i- 


ens, Professor of History, University of 
California: “State Insurance from an 
Historian’s Point of View.” 

Address—E. H. Lestock Gregory, 
Esq., president Life Underwriters’ As- 
sociation of San Francisco: “California 
Insurance Legislation.” 

Discussion by Messrs. A. 
and John C. Piver. 

Announcement of Prize Essays—‘Pub- 
licity from the Standpoint of the 
Agent, the Company and the Policy- 
holder.” 

Presentaton of the Calef Loving Cup 
and the Ben Williams Vase. 

Reading of Prize Essays. 

Afternoon Session, 2:30 O’Clock. 

Report of nominating committee. 


B. Harris 


THE EASTERN 


Election and installation of officers. 
Unfinished business. 
Selection of place for holding annual 
convention 1909. 
Adjournment. 
Evening: Banquet at Hotel Virginia, 
Long Beach. 





IN HONOR OF PRESIDENT IDE. 





F. E. Wallis Asks Eastern Agencies Of 
Home Life To Make August Ban- 
ner Month. 





Fred A. Wallis, Supervisor of Agen- 
cies of the Home Life for the Eastern 
States believe that a good, strong ap- 
real to the agency force will produce a 
larger volume of business during dull, 
hot times, than any other argument. 
Ten days ago the following bulletin 
was sent to every agent in the Bastern 
States and from letters and telegrams 
already received, August, 1908, will sur- 
pass by a large amount the very hand- 
some business of August, 1907: 

“The splendid work done by George 
E. Ide, President of the Home Life In- 
surance Company in behalf of the 
agent and the insuring public, has be- 
come a matter of history. Every man 
in the profession knows how incessant- 
ly he has labored during the last two 
years for such legislation as would 
make possible the best results to pol- 
icyholder and agent alike. He has not 
only been chief spokesman in a great 
many of the legislative hearings but 
has been the advisor and counsellor of 
the agency associations in their efforts 
to correct the abuses from which they 
are suffering. 

“Mr. Ide, having gone several years 
without a vacation, will seek a well- 
deserved rest during August. We are 
now going to show our appreciation of 
our President by writing a business 
during his absence that will gladden 
his heart upon his return. He deserves 
‘his mark of esteem and loyalty from 


the agency force. There is not a man 
carrying a Home Life rate book who 
should be unwilling to work dav and 


night during August to help break all 
previous records of the company. Last 
August was one of the best months the 
company had. Mr. lde’s request before 
leaving the city was: Do all you can 
to make this August better. 

“Will you not therefore work day and 
night from Monday a. m. to late Sat- 
urday p. m., during the four weeks of 
August? You will not only honor your 
President, but you will increase your 
bank account and the value of your 
agency.” 





A Change of Dates. 





Under a misapprehension the call for 
the meeting of the committee on taxa- 
tion of the Association of Insurance 
Commissioners specified August 23 as 
the date. This comes on Sunday and 
accordingly Henry R. Prewitt, former 
Kentucky commissioner of insurance, 
who is chairman of the committee, an- 
nounces that his committee will meet 
on Saturday, August 22. 


UNDERWRITER. 


ATTRACTIVE TO BUSINESS MEN. 


Henry B. Herbert Prominent Member 
of Produce Exchange Joins Equit- 
able Life Forces. 


A recent notable addition to the 
rauks of the Equitable Life Assurance 
Seciety is Henry B. Herbert for the 
past half century identified with the 
New York Produce Exchange and at 
present a member of its Board of Gov- 
ernors. 

In his business life, Mr. Herbert has 
Leen associated with giants in -the in- | 
dustrial and commercial world. His! 
work in connection with differentials | 
in traffic rates is well known, and, tol- 
lowing a Supreme Court decision sus- | 
taining railroads in their avowed right 
to discriminate, later he was one of the 
prime movers in the project for im- 
provement of the canal system which re- | 
sulted on a restoration of trade. He | 
was Chairman of the committee having | 
cuarge of the R. R. Differential Plank; | 
chairman of the Canal Committee and 
lor many years chairman of a Joint 
Committee of the Canal Association of | 
Greater New York, which embodies 
some 21 organizations. 

Mr. Herbert has had considerable to 
co with life insurance in connection 
with the Gratuity Fund of the Produce 
Exchange. There are some 2,250 mem- 
bers in this auxiliary organization to 
the Exchange and the Fund at present 
aggregates about $800,000. Upon the 
ceath of a member an assessment of $3 
is made upon each surviving member, 
ime proceeds of which is used for the 
payment of death benefit to beneficiary 
of the deceased. 

For many years it was customary to 
make the benefits equal regardless of 
period of membership. Recently, how- 
evere, the by-laws were changed by 
which new members are placed in the 
Partial Payment class. Beneficiaries of 
old members get about $7,800. 

In entering the life insurance field, 
Mr. Herbert said he did so because of 
ihe greater opportunities afforded as 
compared with other lines of effort. 

Thus far he has been able to secure 
a fair volume of business while the na- 
ture of the work appeals to him more 
than any he was ever engaged in. 

That men of the high standing of Mr. 
Herbert find the life insurance field an 
attractive and profitable one in which 
to labor speaks well for present condi- 
tions and future prospects. 





Receiver Asked For. 





Application for the appointment of a 
receiver for the Capital Life Insurance 
Company of Washington, D. C., has 
been made. Organized nearly three 
years ago the concern never attempted 
to transact business. 





Hubert H. Ward and associates, in- 
vestment brokers, of Cleveland, Ohio, 
huve removed to 227-235 Williamson 


building, the suite formerly occupied by 
the Cleveland Stock Exchange. 





ee 


MUTUAL LIFE POLICIES 
Are Easiest to Se 


Because Yearly dividends have been increased for the last three years 1906-7-8 
amma fit a rate equaled by no other company. 
Cash values guaranteed in the new life and endowment policies, are equaled by 


few companies, and excelled by none. 


Attractive features have been added to standard policy forms. 
Liberal terms offered producing agents under the 1908 contracts. 


GEO. T. DEXTER, 2nd Vice-President 


THE MUTUAL LIFE 


Insurance Co. of New York 


information, address, 


34 Nassau Street, 


NEW YORK, N. Y. | 





August 6, 1908. 


THE 


Union Central 


Life Insurance Co. of Cincinnati 
Established 1867 





Has the following unrivaled points of 
superiority which make its policies easier 
to sell than those of any other company: 
Highest rate of interest earned, low death 
rate, low expense rate—resulting in lowest 
cost to policy-holders. Its new i908 poli- 
cies are simple in verbiage and most liberal 
in provisions. THE UNION CENTRAL has 
no investments in stocks or bonds. 


JESSE R. CLARK, —_E. P, MARSHALL, 


President. Vice-President 





WANTED 
BY 


INSURANCE COMPANY 

Live, energetic men, for 
some excellent territory, Ex- 
clusive and liberal contrac's 
will be made with the proper 
parties. 

The Armstrong Committee 
found no questionable methods 


in The Manhattan Life Insur- 
ance Company. Address 


W. B. LANE, Vice-President 
66 Broadway, New York 





( Course of Insurance Education 


Our ; Department for Furnishing 
| Prospects. New Model Policy 


yur Plough the Field and Assure 
the Harvest for Good Agents. 


Phenix Mutual 
Life Ins. Co., 


HARTFORD, CONN. 


Write Home Office. 








SPECIAL 
CONTRACT 
SALESMEN 


Get my new policy. Leads them all. 
I know just what you need, and have 
got it. This is quick action tor you. 
Write me to-day: 

CURTIS J. HEBERT, 


Southern Manager 


The Reserve Loan 
Life Insurance Company 


James Building, 
CHATTANOOGA, TENN. 





























August 6, 1908. 





RULES FOR AMALGAMATION. 





Michigan Commission Outlines Require- 
ments Under Which Fraternal As- 
sociations May Be Merged. 





From James V. Barry, Insurance Com- 
missioner of Michigan, we have receiv- 
ed the following regarding the amalga- 
mation of fraternal societies: 

The law of 1907 provides that all con- 
tracts of consolidation or amalgamation 
of fraternal beneficiaries societies shall 
be approved by a commission compos- 
ed of the Governor, Attorney-General 
and the Commissioner of Insurance. 

In view of the questions arising out 


of the proposed consolidation of the 
American Equity Association with the 
Loyal Amercans of the Republic it is 
wise, in the judgment of this commis- 
sion, to establish a few fundamental 
rules which will govern this commission 
in the consideration of future proposed 
contracts of consolidation between fra- 
ternal beneficiary societies as follows: 

1.—It is the judgment of this commis- 
sion that as a general proposition the 
members of a fraternal beneficiary so- 
ciety being merged into the member- 
ship of another similar society should 
be taken over without any change what- 
ever in the amount of benefit at the 
same rate of assessment paid by other 
members of the amalgamated society of 
the same age of entry. The exception 
to this rule would be in a case where 
two societies are so dissimilar or where 
outside influences have so altered the 
situation as to necessitate an adjust- 
ment that will place the members of 
both societies under equitable condi- 
tions. 

2. It is the further judgmeat of this 
commissioa that under ordinary circum- 
stances the saving in expense inciden* 
to the procurement of new members that 
a society would enjoy in taking over in 
a body the entire membership of an- 
other society will compensate for the 
impairment of risks incident to the ac- 
ceptance of the members without a 
medical examination. 

3. The commission further believes 
that the society taken over should pay 

a. All of its own liabilities. 

b. The expenses incident to the con- 
solidation—when it is mecessary to 
make an adjustment the members should 
be rated at their attained ages and the 
society should further pay into the re- 
serve fund, if any, of the society re- 
ceiving the membership, such an 
amount per capita as would be required 
of new members, also such an amount 
as will be a sufficient compensation for 
any adverse selection. The balance of 
the assets of the society taken over 
should be properly applied to the pay- 
ment of future assessments of such 
members. 

4. The commission is of the opinion 
that no amalgamation which provides 
for placing the members of a society in 
a class by themselves should be per- 
mitted. 





BENEFITS FOR EMPLOYES. 





Receiver of Third Avenue Railroad 
Would Form a Mutual Provident 
Association. 





F. W. Whitridge, receiver for the 
Third Avenue R. R. Co. (New York) be- 
lieves that a provident association 
among employes would tend to improve 
the relationship between employer and 
employe. To this end a circular has 
been sent to all the employes of the 
road explaining a plan and asking them 
to signify between now and October 
whether they wish to join the associa- 
tion. Each employe who joins is to con- 
tribute 50 cents a month. If 50 per cent. 
of the men in the employ of the compa- 
ny join, then the company will contrib- 
ute 50 per cent. of the amount contrib- 
uted by the men. If 75 per cent. of the 
employes join, the company, through 
Mr. Whitridge, will subscribe 75 per 


cent. of the amount the men put up. If 
80 per cent. or more of the men join the 
association, the company will double 
the fund provided by the men them- 
selves. 

The fund will be used, according to 
the circular, to compensate men who 
are ill, the allowance to be $1.50 a day 
This is to begin at once in cases of seri- 
ous illness or accident, but only after 
five days in cases of slight illness. The 
fund is to be used, too, to make pay- 
ments to the families of men who die 
while in the employ of the company 
and to establish a pension system. 





PROGRAMME ISSUED. 





Topics Selected for Discussion at 
Forthcoming American Life 


Convention. 





The programme for the gathering of 
the American Life Convention, which 
opens at Denver, Col., on the 19th inst., 
reads as follows: 

Aug. 19.—Welcome address, Thomas 
B. Stearns, president of the Colorado 
National Life Insurance Co. of Denver. 
Response, Dr. Felix G. Cross, president 
Columbia Life Insurance Co. of Cincin- 
nati. Report of the executive commit- 
tee by B. H. Robinson. Address “Max- 
imum Individual Risk to Be Safely Car- 
ried by Company, Compared With As- 
sets, Volume of Business and Surplus,” 
by Franklin B. Mead, secretary Mich- 
igan State Life Insuance Co. of Detroit. 
Discussion, George B. Peak, Des 
Moines, H. B. Race, Jacksonville and 
John M. Sarver, Columbus, “Sub-Stand- 
ard Risks,” I. Smith Homans, Greens- 
boro Life, Greensboro, N. C. Discus- 
sion, Sidney A. Foster, Des Moines: J. 
Charles Seitz, Chicago, Paul L. Wools- 
ton, Denver. 

Evening Session.—The executive 
committee suggests for discussion the 
following topics: “Maximum Commis- 
sions—Brokerage — Renewals—Medical 
Fees;” Twisters—Rounders—Rebates:” 
“Convention Rules and Regulations.” 

Thursday, Aug. 20.—Address, “Get- 
ting Business From the View-point of 
the Young Company,” by Thomas F. 
Daly, president of the Capitol Life of 
Denver. Discussion, Wilmer L. Moore, 
Atlanta; C. M. Atherton, Council Bluffs, 
Iowa; George A. Grimsley, Greensboro, 
N. C. Address, Profit and Loss Account 
of the Uniform Report Blank,” by C. H. 
Becket, actuary, La Layette Life, La 
Fayette, Ind. Discussion, Lucius Mce- 
Adam, Chicago; Richard D. Hughes, In- 
dianapolis; H. W. Cochenower, St. 
Paul. Address, “Right of Appeal from 
Rulings of Insurance Commissioner,” 
by Thomas L. Miller, vice-president of 
the West Coast Life of San Francisco. 
Discussion, Charles F. Coffin, Indian- 
apolis; J. F. Wolters, Houston, Tex.: 
Theodore F. Ruhland, Fort Wayne, Ind. 


Friday, Aug. 21—‘“Taxation and Re- 
taliatory Legislation,” L. A. Dean, 
Counsel State Mutual, Rome, Ga. Dis- 


cussion, Russell T. Byers, Indianapois; 
J. W. Church, Jackson, Miss.: Elliott 
Estes, Spartenburg, S. C. “Policy Pro- 


THE EASTERN UNDERWRITER. 


WANTED. 





NEW JERSEY STATE MANAGER, 
BY ONE OF THE OLDEST AND BEST 
KNOWN NEW ENGLAND LIFE IN. 
SURANCE COMPANIES, AN HONEST. 
PROGRESSIVE GENERAL AGENT 
WHOSE PAST RECORD WILL BEAR 
THE CLOSEST INVESTIGATION. AD- 
DRESS “HOME OFricE” EASTERN 
UNDERWRITER OFFICE. 


LIFE INSURANCE MEN OF EX- 
PERIENCE AND INTEGRITY, WHO 
ARE NOT AFRAID TO DEVOTE SIX 
HOURS A DAY TO WORK AND WHO 
CAN EARN A SALARY (WITH EX- 
PENSES) OF FROM $25 TO $50 PER 
WcEK IN NEW YORK CITY AND 
NEW JERSEY, TO ADDRESS WITH 
REFERENCES “INSURANCE,” EAST- 
ERN UNDERWRITER OFFICE. 


STOCK SALESMEN.—A fully pro- 
tected and guaranteed Life Insurance 
Agency Company’s stock is being of- 
fered to the public. It is a thoroughly 
established, dividend paying proposition, 
and secured by the underlying guarantee 
of a large Trust Company. Salesmen 





will be furnished with an attractive and 
complete selling kit, and full line of let-| 
ters of endorsement, and acknowedge-| 
ments of receipt of dividends from stock- | 
holders, who are among the most sub- | 
stantial and well-known business men— | 
bankers, manufacturers and educators— | 
in the South. Liberal compensation to | 
salesmen of ability. Address—Southern | 
Profit, Care Eastern Underwriter, New | 
York, N. Y. 


| 





PROGRESSIVE, AMBITIOUS SALES. | 
MEN, CAPABLE OF EARNING FROM | 
$3,000 TO $5,000 PER ANNUM. ONLY | 
CAPITAL NECESSARY, A LARGE AC-| 
QUAINTANCE AND A DETERMINA- 
TION TO SELL THE MOST POPULAR 
AND PROFITABLE LINE OF INVEST- 
MENT SECURITIES ON THE MAR: | 
KET. AN INTERVIEW WILL INTER- 
EST AND SATISFY THE MOST SKEP. 
TICAL. ADDRESS, GIVING EXPERI- 
ENCE AND RECOMMENDATIONS, 
“ALLISON,” EASTERN UNDERWRIT- 
ER. 








visions as Interpreted by the Courts,” 
©. A. Atkinson, vice-president and gen- 
eral counsel Federal Life, Chicago. 
Discussion, Guilford A. Deitch, Indian 
apolis; Gustave Lemle, New Orleans; 
J. E. Killen, Indianapolis. Election of 
officers and general business. 


Studying His Field at Close Range. 





Warren N. Eggleston, superintendent 
of agencies of the Equitable, for the 
Southern States, is on a brief visit to 
the most prominent cities in his terri- 
tory. 





YOUR EYE, PLEASE! 


IN USE MAY I, 1908 


New Premium Rates ~- 
New Surrender Values - 


New Policies - 


LOW 
LARCE 
HICHLY LIBERAL 


AND BACK OF THEM THE 


MASSACHUSETTS MUTUAL 


LIFE INSURANCE COMPANY 
SPRINGFIELD, MASS. 
INCORPORATED 1851 
F. W. SMALLMAN, Manager of Agents for New York City 
1401 Empire Building 
F.C. SANBORN, Manager for Eastern Massachusetts 
31 Milk Street, Boston 


| 1860 


UNEXCELLED IN. 
Favorable Mortality 


—aAND— 
Economy of Management 


THE 
Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 








TATE Miatual Life 


Assurance Company 


Worcester, Mass, 


_ 


Incorporated 1844, 


Financial Statement, Jan. 1, 1908. 





REE Guvi8se5ssuseunenn $29,845,723.08 
ROD sc aseweusecseses 28,286,361.96 
SURPLUS ciscstccss $1,559,361.12 





A. G. BULLOCK, President. 
Burton H. Wright, Secretary. 





48th Year 1908 


Home LifelnsuranceCompany 
of New York. 


GEORGE E. IDE. President 
DRE ne bosbne 260s aKsenk $20,004,853.63 
Liabilties (including Divi- 

dend Endowment Fund) . 19,235,418.20 
Divideud Endowment Fund 

(Deferred Dividends)..... 1,795,020.00 
Net Surplus... .ccccccossses 769,435.43 
Insurance in Force......... 86,193,296.87 





The 48th Annual Report shows a gain 
in the amount of insurance in force; that 
nearly $1,000,000, 
and that over $300,000 was paid to policy- 
holders in dividends. 


assets were increased 





BERKSHIRE 
LIFE INSURANCE CO 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
J. M. Lee, Aciuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to policy- 
holder ana agent. 

For circulars and rates address 
EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass 
DYER & FOSS, General Agents 
JOHN H. ROBINSON, General Agent 
253 Broadway, New York 





Commercial Union Assurance Company 
(Limited) 
OF LONDON. 
PINE AND WILLIAM STS., REW YORK CITY 
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THE KASTERN UNDERWRITER. 


August 6, 1908. 











DOES LIFE INSURANCE PAY? 








Facts With and Without Figures 
Arguments of Advantage to the 
Men in the Field. 

That depends on what “pay” means. 
It is not a question whether life insur- 
ance pays as well as, or not as well as, 
or better than, some other investment. 
There are those who believe—a: least 
allege—that it doesn’t pay at all. “Oh 
of course,” they say, “if a man insures 
and happens to die in a year or two I 
suppose it would pay.” Even then with 
a “suppose” to it. They simply doa't 
know what they are talking about, that’s 

all. 

Life insurance has paid financially, 
though men have lived and paid for 30 
or 40 or more years. 

Let us look at a few examples: 
Policy— No. 46,143, Northwestern, 
Am’t, &c. $5,000* on 10-Pay’t Life plan. 
Prem., &c. $227.75, age 29 at issue in ‘69 
Ten Prems. improved at 44% per ceat. 
Compound interest, 40 years. .$10,952.00 
Amount of policy ....$5,000.00 
Dividend additions 5,491.25 10,491.25 

As a death claim this year, the divi- 
dend additions alone would return 
$936.25 more than twice the premiums 
paid, besides 40 years’ life insurance 
ranging from $5,000 in case of death in 
1869 to $10,491 in 19vo. 

Here is a second example: 

Policy— No. 97,602, Northwestern 
Am’t, &c. $5,000 on 15-Pay’t Life plan 
Prem., &c., $199.70, age 35 at isswe in '78 
15 Premiums improved at 4% per cent. 
Compound interest, 30 years. .$8,392.70 
Amount of. policy . . $5,000.00 

Dividend additions 3,469.00 8,469.00 

As a death claim this year, the divi- 
dend additions alone would return $473.- 
50 more than the premiums paid, be- 
sides 29 years’ life insurance ranging 
trom $5,000 in case of death in 1878 
to $8,469 in 1908. 

Doesn't life insurance pay? 

Another Side. 

But there’s a side to it not financial. 
To become personal: Look here, Mr. 
Jones, you who insured 40 years ago: 
Do you remember how you wen: down 


with that dread typhoid in ‘72? It was 





epidemic; scared the whole town. Be 
fore you went off into delirium you 
thought of that blessed $5,000. Would 


it not stand a bulwark if death follow- 
ed, against want to your little ones and 
worry to their mother? What a com- 
fort it was? Does life insurance pay? 
How small its money cost in the light 
of possible death and prevented want! 

You didn’t know it when, from just 
across street, Harry Brown was buried. 
But you did know and see afterwards, 
the years of struggle for daily bread 
by a widow that she and her litile ones 
might only live. You know, too, that 
it was not alone the body of Brown thai 
was buried, but his salary was buried 
with him, well family supplies, 
while worry and and care were 
left above sod. 

Would Have Reversed Conditions. 


as 
want 


as 


Life insurance would have reversed 
matters—kept Plenty above sod and 
buried Worry and Want out of sight. 


Nor had he the comforting thought, ere 


fever burned out consciousness, that 
death would unlock for his widow the 
coffers of life insurance provision. 


Does life insurance pay? 
Yes, you lived; had more experience. 
In the panic that followed a few years 
later few knew how you escaped failure, 


while others could not borrow money 
for love or interest. You knew, but 
they did not know, how that policy of 
yours, then worth, with its additions, 
over $6,000, lay over there in the bank 
a silent endorser for a sizable loan in 


time of need. Very true; times bright- 


ened and you repaid the loan. 
For Old Age. 
How's that? Yes, you are close to 


70 now; your sons are al! married. Cer- 
tainly you can have the cash and sur- 
render your policy. It has done iis 


work; served its purpose. How much? 
Something over $6,800; much more had 
you held a present-day policy with its 
larger reserves. Many a man, ia his 
old age, is living on the cash value of 
his early wisdom which, like yours, 
bade him take a good sized life policy 


while young. Doesn't life insurance 
pay? 
*Actual amount, $1,000.—The In- 


vestor’s Guide, published by C. R. Gear- 
hart, Lock Haven, Pa. 





SAVINGS BANK LIFE INSURANCE. 


Sampie Policies Issued by Massachu- 
setts Bank—Some of the Features 
Emphasized. 


A sample copy of the new savings 
bank lite insurance policy as issued by 
the People’s Savings Bank of Brockton, 
Mass., has been sent out accompanied 
by an explanatory pamphlet issued by 
the State. The new feature connected 
with these policies is that they do away 
with the customary expense of insur- 
ance collectors, and claim to give the 
insured the benefit of the profits of the 
department. Another feature is the com- 
bination of insurance and annuity bene- 
fits. The Commonwealth of Massachu 
setts not only authorizes the issuance of 
these policies, but pays part of the ex- 
penses of the savings banks in issuing 
annuities and life insurance policies. 
The applicant for insurance is to go to 
the savings bank in his town which has 
complied with the requirements and ask 
for the policy or annuity, and then pay 
the monthly premium regularly, a de 
tail which may be arranged by keeping 
a deposit account with the bank and 
giving the bank a standing order to pay 
your premium. According to the pam- 
phlet’s statement this form of policy 
shows a saving of about 25 per cent. on 
the ordinary insurance policy. The in- 
surance and annuity policy requires a 
monthly premium until the sixty-fifth 
birthday. After that time the bank will 
pay a certain sum of money to the in- 
sured every year of his life, or in case 
of death prior to the age of sixty-five a 
certain sum of money will be paid to 
the family at the death of the insured. 
The monthly premiums vary from 25 
cents to $1.25, the insurance from $124 
to $500, and the annuity from $24 to 
$100, varying according to the age of 
the insured when the policy is taken 
out. A whole life policy and an endow- 
ment policy are also issued under simi- 
lar terms. A grace period of four weeks 
is allowed with revival privileges with- 
in the year. Whenever the surplus fund 
of the bank insurance department shall 
equal 10 per cent. of the net insurance 
reserve or guaranty fund, then this poli- 
cy (insurance and annuity) shall annu- 
ally receive its share of the balance of 
the entire annual profits of the insur- 
ance department of the bank. From 
banks adopting an insurance depart- 
ment a general guarantee fund of $20,- 
000 and expense fund of $5,000 are re- 
quired, both of which must be backed 
by the trustees of the bank.—Weekly 
Underwriter. 





_ The New York branch office of the 
New England Mutual Life aaticipates 
an unusually good business for ‘he 
month of August. Manager S2th H. 
Whiteley has the game well in hand. 
The first five days of the month pro- 
duced more new business than was 
written in ten days of any other month 
in 1908, and as a hard, determined fight 
is On to make August a red hot mon‘h 
for that office results undoubtedly will 
be very satisfactory. 





_R. K. Craner, general agent of the 
Equitable Life of Iowa at Scranton, Pa., 
cas resigned to take up other work. The 
company has decided not to appoint a 
successor there. 





The Imperial Fire, of Denver, will 
likely enter Illinois within the next few 
months, President H. T. Lamey favoring 
such a course after a personal inspec- 
tion of the field. 


PROMISES TO BE GOOD. 


National 
Suppress Speculative Contract—So 
Advises Insurance Department. 





The Ohio Insurance Department has 
been informed by an official letter that 
after September 1 the National Protec- 


Protective Legion Agrees to 


| 


tive Legion, of Waverly, N. Y., will dis- | 


continue the issue of a policy which the 


department held to be speculative and | 


in contravention of the law. The policy 
called for payment of $2 a month or $24 


a year, in return for which the company | 


promised returns to holders ranging 
from $50 to $250, at the end of five 
years. 





WORK MEANS SUCCESS. 





Springfield Manager of the Mutual Life 
Points Out Opportunity Before 
Field Men. 





Commenting upon items appearing in 
the newspapers from time to time indi- 
cating a boom in various lines of busi- 
ness, and noting in particular the state- 
ment of Chairman Knapp of the Inter- 
State Commerce Commission as to a 
probable car shortage due to a return 
of prosperous conditions and the enor- 
mous crops throughout the country, 
Henry S. Waldron, manager of the Mu- 
tual Life at Springfield, Mass., says: 

“What does all this mean for us in 
the insurance business? It means that 
with this returning prosperity will come 
an increase in the volume of life insur- 
ance which will surpass all former 
achievements. Providentially, the life 
insurance business has been put on a 
safer, more equitable and _ profitable 
basis than ever before in its history. 
The recent demonstration of its practi- 
cal financial value in times of panic— 
when money was absolutely unprocur- 
able save from the insurance compa- 
nies (the Mutual Life alone lending 
over $31,000,000 to its policyholders)— 
has convinced the business and profes- 
sional man that the safest and most 
available investment he can make is in 
a life insurance policy. 

The time has come when the life in- 
surance agent will enter upon a season 
of prosperity such as he has never 
known. Opportunity rarely knocks twice 
at any man’s door, and never in your 
life-time or mine will such an opportu- 
nity as this recur. Sieze it, then, with 
a tenacity of purpose that knows no 
weariness, for it means achievement 
and comfort and happiness. These 
blessings, however, will only come to 
those who labor unceasingly, for suc- 
cess means work—and work means suc- 
cess. 





Old Age Pensions. 





A measure providing for the payment 


of pensions for the aged has been pass- | 


ed by the British Parliament, which be- 
comes operative on January 1, 1909. It 
is estimated that $30,000,000 will be re- 
quired to pay pensions under the new 
law during the first year. 


Joins Agency Organization. 





The Los Angeles Fire Underwriters 
Association has voted to join the Cali- 


fornia Association of Local Fire Insur- 


ance Agents, recently formed. 





George R. Norris of Columbia, S. 
one of the most successful general 
agents of the Home Life, has been the 
genest of the home office during the 
past week. 





Assistant Superintendent J. A. Wood, 
of the Texarkana, Ark., detached sec- 
tion of the Little Rock district of the 
Metropolitan, is doing unusually good 
work. Industrial is on the increase, 
while ordinary, the policies being small, 
is fair. Superintendent Robert Crook fs 
well satisfied with the outlook. 





1 


The business of the Jefferson Stand- | 


ard Life of Raleigh, N. C., for July was 
in excess of $400,000. 


| 


METROPOLITAN 


Life Insurance Co. 


(Incorporated by the State of New York) 
«The Leading Industrial 
Insurance Company in 
America’’ 





AGENTS WANTED. 


Any honest, capable and industri- 
Ols man, who is willing to begin ui 
the bottom and acquire a cemplete 
knowledge of the details of the busi- 
ness by diligent study and practical 
experience, can, by demonstrating his 
capacity, establish his claim te the 
highest position in the field. It is 
within his certain reach. The oppor- 
tunities for merited advancement are 
unlimited. All needed explanations 
will be furnished upon applieatien to 
the Company’s Superintendents in 
any of the principal cities, or te the 
Home Office, No. 1 Madison Avenue, 
New York City. 


RELIANCE LIFE 


— 


PITTSBURGH 
Policies That Can’t Be Beat 





Assets 
Over Two and One-Half 
llillions 
Exceptional opportunities for General 
Agents in 
PENNSYLVANIA 


OHIO, IOWA AND ALABAMA 





THE 


Inter-State Life 
Assurance Company 


Has more than $1,100,000 in securi- 
ties deposited with the Auditor of State 
of the State of Indiana for the protection 
of its policyholders, 

Has just issued new policies of great 
attractiveness, carrying provisions which 
GUARANTEE 

Reduction of premiums annually. 

Annual Loan and Cash Values. 

Automatic Extended Assurance, 

Paid-Up Assurance. 

Change of Beneficiary. 

Days of Grace. 

Valuable options of Increasing Assur- 
ance or Decreasing Cost. 

Payment in Installments 
Annuity. 

Agents Wanted. 
Address the Company. 


Indianapolis, Ind. 


or as a 
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The Field for Life Insurance Still 
Unoccupied. 





The American people, says “the Vir- 
ginian,” spend nearly fifteen billion dol- 
lars every year. The small percentage 
of this which is invested in life insur- 
ance appears when it is stated that over 
80 per cent. of adults die without leav- 
ing anything and 90 per cent. leaving 
less than a thousand dollars, while less 
than 3 per cent. leave over a thousand 
dollars. Evidently not only ordinary 
life insurance, but even industrial in- 
surance has not yet penetrated the 
masses of the people. Enormous as the 
igures seem, the companies have only 
tilled a small fraction of the field, and 
the rapidly improving business condi- 
tions of the country make this an espe 
cially opportune time to push for busi- 
ness. 





An industrial agent who recently left 
the service gave as the reason, “Re- 
signed because the work was too hard 
for him.” When a man says his job is 
too hard for him, he really means that 
he is too soft for the job. “Resigned 
because the work was too hard for him.” 
What a reason to give in this day of 
rare insurance opportunities! It is the 
hard work that brings out the best in 
the man. It is a whetstone to his mind, 
his educator. It creates new muscles 
and new ideas. It rounds him while it 
builds him. We remember old Demos- 
thenes who, in spite of a bad stutter 
wanted to be an orator. When he filled 
his mouth with pebbles he could say, 
“I've got the rocks,” so distinctly that 
the whole world heard him and he be- 
came famous. He wasn’t too soft for 
the rocks. That’s the spirit that makes 
men and makes business, and we are 
glad to know that we have many such 
in the service.—Standard. 





The Prudential Record always has 
something encouraging for solicitors. In 
its volume of July 27, we find the fol- 
lowing, which it might be well to paste 
in one’s hat and refer to frequently: 

Get in line and do your duty, 

Worship life for all its beauty, 

Glad for sunshine and for shower, 

For the snowflake and the flower! 


Get in line and take your chances, 
Hope in heart a cause advances, 
Be at least a cheerful worker, 

For the good Lord hates a shirker! 


Get in line and be a toiler, 
Not a critic and a spoiler, 
Nor a croaker and complainer, 
But a winner and a gainer! 





Ex-Superintendent William G. Lud- 
low, for the past ten or twelve years 
with the Metropolitan at Worcester, 
Mass., has connected with Irving Swan 
Brown in the real estate business, in 
that city. Mr. Ludlow is an unusually 
good business man, but why do so many 
ex-superintendents migrate into real es- 
tate when there are many banks and 
trust companies in need of brains? 





On July 18 Superintendent W. J. 
Crook of the Salem, Mass., Prudential 
district, received his ten-year P. O. G. 
certificate and badge. In retaliation the 
staff put up a wonderful business for 
the week of the 13th, by writing 248 in- 
dustrial applications for $31.84 and 
gathered in almost $14,000 ordinary. 
What will the staff do when Mr. Crook 
receives his gold badge is the question? 





Standing of the leading ordinary pro- 
ducers of the Life Insurance Co. of Vir- 
ginia. Class A-I.—Richmond, Norfolk. 
Class 1.—Danville, Spartanburg, Union, 
Petersburg, Lynchburg, Atlanta, New- 
port News, New Orleans No. 2. Class 
2—Columbus, Augusta, Gastonia. 





The Home Office district of the Home 
Friendly Society is doing wonderful 








“stunts” these hot days. At a recent 
meeting of the leaders it was unani- 
mously voted that “the more work you 
do on a hot day the cooler you feel, and 
the larger the “wad” on Sunday, when 
you have your recreation.” 





The Prudential’s Akron, Ohio, staff at 
a recent outing pledged themselves to 
place that district among the leaders 
for 1908. Superintendent Arthur M. 
Kemery is the man to hold the boys to 
their promises and now look out for re- 
sults from Akron. 


White Banner leaders of the Colonial 
to July 20: Atlantic City, J. S. Hoge; 
Yonkers, S. Weiss; Bayonne, S. Zelni- 
ker; South Philadelphia, S. B. Hoge; 
Trenton, Luke P. Welsh; Middletown, 
R. H. Galloway, Jr.; Jersey City, W. L. 
Griffin; Pittsburg, J. I. McLeod; Brook- 
lyn, W. J. Burn; Allentown, E. J. Kes- 
ter. 





The business conditions at New Bri- 
tain, Conn., are more favorable than in 
months, more attention is being given 
to investment and protection, hence, Su- 
perintendent Wilbur of the Metropoli- 
tan feels greatly encouraged. Fortu- 
nately, the lapse ratio has been light 
and everything now points to a very 
successful business for the balance of 
the year. 





Superintendent P. F. Kielty of the 
Wilkes-Barre, Pa., Prudential district, 
stands first in the Eastern Division in 
joint competitive increase proportionate 
to number of assistant and agents. Su- 
perintendent F. E. Lahey of Buffalo 2, 
1 in the Central Division and Superin- 
tendent F. J. Johnson of San Francisco 
1 in the Western Division. 





The Producers Club of the Union 
Life of Canada, whose members pro- 
duced during the past thirty days: In- 
spector, W. J. Paterson, Montreal: 8 
managers: lL. M. Sylvester, Berlin; T. 
E. Holmes, Galt; W. C. Fowler, Niagara 
Falls; W. H. Wetmore, Owen Sound; R. 
M. Gifford, Toronto; D. Lavoie, Valley- 
field; C. F. Broadhurst, Vancouver; D. 
J. Scott, Winnipeg. 6 Superintendents: 
L. Methot, Montreal; J. Heath, Ottawa; 
A. Bedard, Quebec; J. Bowkett, Toron- 


to; A. B. Charles, Toronto; S. J. Slack, 
Winnipeg. 





Ladder of Fame of the Life Insurance 
Co. of Virginia, three weeks ending July 
20; 1908: McCarroll, Shreveport, $3.23; 
Andrews, Atlanta, $2.92; Riggs, Colum- 
bia, $2.80; Batastini, Columbus, $2.75; 
T. M. Durham, Shreveport, $2.70; Bru- 


ner, Indianapolis, $2.50; W. E. Bass, 
Richmond, $2.42; McDonald, Atlanta, 
$2.36; Aveilhe, Washington, $2.35; 


Sporl, New Orleans No. 2, $2.35. 





William F. Stockton, assistant man- 
ager of Division F. of the Prudential, 
who was dangerously injured at the 
Market St. station of the Penna. Rail- 
road while attempting to board a train, 
died at St. James’ Hospital, Newark. 
on July 31st. He was thirty-four years 
old, a ‘96 man of Princeton, and a di- 
rect descendant of Richard Stockton, 
one of the signers of the Declaration of 
Independence. His grandfather was 
Commodore Robert F. Stockton. His 
father was William Stockton, and his 
uncle, the late John P. Stockton, was 
for many years Attorney-General of 
New Jersey. He resided at No. 50 Park 


Place, Newark. 





The Colonial’s managers increase in- 
cluding the week of July 13. Division 
A.—Trenton, L. P. Welsh; Jersey City, 
W. L. Griffith; Pittsburg, J. I. McLeod; 
Newark, C. W. Hugg; Williamsburgh, 
I., Jansen; Harlem, D. E. O’Neil; Brook- 
lyn, W. J. Burn. 

Division B.—Norristown, G. W. Feni- 
more; Easton, J. W. Allbritton ; Pater- 
sen, J. C. Reilly; Hoboken, P. M. Leif- 
ter; West Philadelphia, B. I. Bowen; 
New York, P. Hughes; North Philadel- 
phia, L. S. Brown. 

Division C.—Camden, J. T. Evans: 
Harrisburg, E. W. Cranmer; Newburgh, 
J. G. Walsh; Elizabeth, H. Morlock: 
New Brunswick, J. Mullen; Reading, S. 
C. Millard. 

Division D.—Orange, J. C. Conley; 
Long Branch, J. F. Condon; York, D. M 
Hunter; Millville, H. R. Brrickson;: 
South Philadelphia, S. B. Hoge, Allen- 
town, E. J. Kester. 

Division E.—Middletown, R. H. Gallo- 


way, Jr.; Atlantic City, J. S. Hoge: 
Yonkers, S. Weiss; Bayonne, S. Zel- 
niker; Lancaster, D. L. Tollinger; 


Dover, C. F. Johnson, Jr. 
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_ Canvassing Literature 
A BANKINC PROPOSITION 


Contrasting The Merits of Life Insurance 
With Savings Banks. 


SERIES OF APOLOCIES 


How The Royal Arcanum Hoodwinked 
Its Members. 


Price $1 per 100; $2.50 per 500 
——— $4 per | ,000.————_—_—_—_ 


DO RICH MEN NEED 
LIFE INSURANCE? 


By EDWARD A. WOODS 
An Invaluable Canvassing Document 
10 Cents Per Copy; 500 Copies $6.00 
——1,000 Copies $10.00—— 
Special advertisements printed on orders 
of 1,000 or over, without eharge. 
Address THE EASTERN UNDERWRITER 


105 WILLIAM ST. 
NEW YORK CITY 
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‘¢The man with a Prudential 
Rate Book 
Gets the Business.’’ 


That’s the way PRUDENTIAL FIELD 
MANAGERS are talking about 


The NEW Low-Cost 
Life Insurance Policy 


of 


The Prudential 








The Greatest Success in Life Insurance! 


We want Agents. 
We want Managers. 
We want You! 


The Prudential Insurance Company of America 


Incorporated as a Stock Company by the State of New Jersey. 
| JOHN F. DRYDEN, President. 
NEWARK, N, J. 





Home Office, - - 











INDUSTRIAL INSURANCE 








OUR NEW SALARY AND 


H. POLLMAN EVANS, President 


For Agents, offers a splendid opportunity for a few additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


COMMISSION CONTRACT 


Head Office, TORONTO 








Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most liberal Industrial Policy 











J. G. Walker, President 


T. Wm. Pemberton, Ist Vice-Pres. 


W. L. T. Rogerson, Secretary 


ORGANIZED 1871 


LIFE INSURANCE COMPANY 2@ Vike 


HOME OFFICE, RICHMOND, VIRGINIA 


The PIONEER Southern Industrial Life Insurance Company 
The OLDEST Southern Life Insurance Company 
The LARGEST Southern Life Insurance Company 


The Most Approved Forms of Life, 





Endowment and Industrial Policies Issued 


on Favorable Terms 


Kigdebhexdescivebdasead OVER— $3,500,000 
preadedeseverdersensser OVER—-$60,000,000 


Total Payments to Polieyholders since Organization NEARLY—$8,000,000 


Pittsburgh Life & 


Trust Company 
Pittsburgh, Pa. 


Ww. C. BALBWIN, President 
Issues the best Life—Accident and Health 
*olicies on the market 
POSITIVE INSURANCE POLICIES 
Say what they will do Do what they say 


Solicitors of this Company have a broad 
field of action 


CONTRACTS MADE DIRECT WITH THE COMPANY 
ENDORSED AT HOME 
ASSETS..... ......over $4,500,000.00 


HOME OFFICE 


Pittsburgh Life Building, Pittsburgh, Pa. 








JEFFERSON 


Standard Life Insurance Co. 
RALEIGH, NORTH CAROLINA 


STRONGEST IN THE SOUTH 
Surplus to Policyholders 
$490,291.07 
WRITE REGARDING TERRITORY 
C. W. GOLD, Superintendent 
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THE EASTERN 


UNDERWRITER 


This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William street, New York City. B. 
F. Hadley, President; G. A. Watson, 
Secretary and Treasurer. The address 
of the officers is the office of this news- 
paper. Telephone 2497 John. 


B. F. HADLEY, G. A. WATSON, 
Editors. 


T. H. SWARTZ, Business Manager. 


Subscription Price, $3.00 a year; Sin- 
gle Copies, 15 cents. 


a — 


Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
York, N. Y., under the Act of Congress 
ot March 38, 1879. 


RECTIFY THE ERROR. 





During the present commission trouble 
hetween fire insurance companies and 
agents in the territory covered by the 
South Eastern Associa- 
tion, the compensation paid agents in 
Tennessee is a thorn in the flesh to 
their smaller paid co-laborers elsewhere 
The imaginary boundary 
lire signifying the a State 
may mean something to the underwriter 
distant but to the man in 
amounts to nothing. 


Underwriters 


in Dixie land. 
border of 
in a city, 
competition it 

Several years ago companies deemed 
it advisable to grant graded commis- 
sions 15, 20 and 25 per cent. in Tennes- 
with of securing a bet- 
ter class of 
reduced loss ratio. 


see the object 
risks; in other words a 
But there has been 
improvement. The “burning up” 
process is still in operation there; in 
fact companies have reached a point 
where little is expected in the way of 
from the state. 

was made to improve 
proved a flat failure. 
The ratio is practically as high 
to-day as ever. On the other hand, the 
increased commissions paid has been a 
to agents in negh- 


no 


average results 
The move that 
conditions has 


loss 


bone of contention 
boring States. 
A natural query then is, why do not 


the companies correct the mistake made 


and go back to the old rate of com- 
mission? Tennessee has been un- 


profitable to fire insurance companies, 
whereas adjoining and nearby States in 
which agents are paid a smaller rate of 
commission have been fairly profitable, 
or at least have held their own. 

That a mistake has been 
recoginzed in many offices, 
also a fact that company managers have 
not shown much inclination to acknowl- 


made is 
but it is 





edge mistakes of this nature, even 
when clearly apparent. 

Major W. E. Wilkinson, home office 
supervisor of the Equitable Life. who 


was compelled to undergo a painful sur- 
gical operation, was removed from the 
hcspital to his home last Saturday, 
much improved. 


TAX-RIDDEN ALABAMA. 


An ever-increasing barnacle with 
which insurance companies have to 
contend in the South is that of exor- 
bitant state and municipal taxation. 
That it enters largely into the question 
of rates does not appear to concern 
those who are determined to secure 
revenue by the least possible effort. 


Burdens are increased with little if 
any consideration. 
A case in point. Heretofore it has 


been customary for insurance compan- 
ies to pay taxes in Montgomery, Ala., 
for year periods beginning with October 
1, of each year. Consequently all com- 
panies doing business there have their 
taxes paid up to that date. 

In the meantime a State law has been 
passed, which requires the tax year to 
commence on January first and the law 
will become operative at the beginning 
of 1909. It will thus be seen that for 
the three month period October 1, De- 
cember 31, 1908, taxes will be required 
in order to commence the year with 
the operation of the new law. 

The city of Montgomery sees in this 
an opportunity for a little extra graft, 
for its council has voted that a six 
month tax should be paid for this three- 
month period, and it is further decreed 
that if this extra levy is not paid by 
August 15 (taxes are already paid to 
October 1) companies will be penalized 
by having to pay for a full year. Bear 
in mind the municipal tax in Mont- 
gomery is no small affair, companies 
being required to pay $400 per annum. 

Much is said about the grinding, op- 
pressive soulless attitude of corpora- 
tions, and particularly is this cry preva- 
lent in the South, but it would be ditfi- 
cult to find a corporation or trust that 
has been guilty of a more unjust ex- 
action than that which is now being 
imposed upon insurance companies by 
the city of Montgomery. 





Praise from Sir Hubert. 





Washington Life Insurance Company: 
This company has recently received a 
very thorough examination by the New 
York Insurance Department for the pur- 
pose of verifying the last annual state- 
ment. The examiner makes a favorable 
report showing admitted assets of the 
company to be $18,653,942.62, with a 
surplus over all liabilities, including 
$500,000 capital, of $232,812.24. This 
surplus allowed by the New York de- 
partment is $34,868.16 greater than that 
reported by the company. The company 
earned a very substantial increase in its 
surplus, but this gain was neutralized 
by the extraordinary decline in the mar- 
ket price of standard securities which 
were purchased several years ago when 
the market was high. Since January 1, 
1907, only non-participating policies 
have been issued. The Colorado depart- 
ment made a special inquiry into the 
security and real estate investments of 
this company. No defaults in interest 
were found on any bonds or mortgage 
investments. The earnings of the real 
estate owned by the company exceed in- 
terest requirements of the reserve law, 
except that of the home office building, 
Liberty street and Broadway. The re. 
turns from this building are growing 
and will be very materially increased 
as the present leases expire. The stand- 
ing of the company has very much im- 
proved under the present management. 
—E. E. Rittenhouse in the Colorado In- 
surance Department Bulletin. 
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THE DEVELOPMENT OF A LIFE INSURANCE POLICY. 





By PERCY C. H. PAPPS, F. A.S., A. I. A. 
Actuary Mutual Benefit Life Insurance Company of Newark 





In order to trace the growth or de- 
velopment of an uptodate life insur- 
ance policy it will be advisable to study 
the changes in the policy form issued 
by one company, if we can find a com- 
pany which has been doing business 
for many years and has been conserva- 
tively managed. It is also necessary 
that the company should be one which 
bas dealt fairly with its policyholders 
and which has always kept up to date, 
or, preferably, in advance of other com- 
panies in extending privileges and safe- 
guarding the interests of its policy- 
holders. 

The Mutual Benefit Life Insurance 
Ccmpany is a good example of a com- 
pany such as we have described. The 
Mutual Benefit has been doing business 
since the year 1845, and has always 
been noted ag a company mutual in fact 
as well as in name. It has been said 
of this company that tit did not need to 
meet competition, as it made competi- 
tion. It is proposed, therefore, to briefly 
analyze the policy forms of this com- 
pany which have been in use since the 
year 1845 to the present time. The 
analysis may be divided into two gen- 
eral headings, viz: “A”—Privileges, 
aud “B’—Restrictions. The first gen- 
eral heading may be subdivided into six 
sub-headings, viz: 1—Grace; 2—Rein- 
statement; 3—Automatic Non-forfeiture 
Provisions; 4—Optional Non-forefeiture 
Provisions; 5—Vividends; 6—Modes of 
Settlement of Claims. The second gen- 
eral neading may be sub-divided into 
three sub-headings, viz: 1—Warranty, 
including Incontestability; 2—Resi- 
dence, Travel and Occupation; 3—Sui- 
cide. It is proposed to take each of 
these sub-headings and trace’ the 
changes that have occurred in the last 
60 odd years. 

Grace. 

The policy issued in the year 1845 
contained no provision for days of grace 
in which to pay the premium. On the 
contrary, it does contain this provision: 
“In case the said shall not 
pay the said annual premiums on or 
before the several days hereinbefore 
mentioned for the payment thereof, 
then and in every such case, the said 
company shall not be liable to the pay- 
ment of the sum insured, or any part 
thereof; and this policy shall cease and 
determine. And it is further agreed, 
that in every case where this policy 
shall cease or become or be null or void, 
all previous payment made thereon, and 
a'l profits, shall be forfeited to the said 
company.” In subsequent policy forms 
provisions were made for the reinstate- 
ment of the policy in event of lapse, 
and non-forfeiture privileges were grant- 
ed which would prevent the foreiture of 
the value of the insurance; but it was 
not until the 1908 policy form that a 
special provision for days of grace was 
incorporated in the policy form. 

Although the policy form contained 
no reference to days of grace, the com- 
pany for many years allowed a grace 
of thirty days for the payment of pre- 
miums, provided the payments were 
made during the good health of the in- 
sured. At a later date the rule was 


modified so that the policy would be 
kept in force, provided payment was 
made during the prace period, irrespec- 
tive of the health of the insured. 
Reinstatement. 
Although it had been the custom of 


the company for some years to allow re- 
instatement, provided application was 
made within three years from the date 
of default, the policy contained no ref- 
ence to this until the year 1900. The 
provision in the 1900 edition of the 
pclicy reads as follows:—‘Unless pre 
viously surrended to the company, this 
policy may be reinstated at any time 
within three years from default in pre- 
mium payments, provided the company 
is furnished with satisfactory evidence 
of insurability and all arrears with in- 
terest thereon at not to exceed six per 
cent. yearly shall be paid; but no such 
evidence of insurability will be requir- 
ed and no interest will be charged if 
the arrears shall be paid whiile the in- 
sured is living and within one month 
from such default.” The reinstatment 
provision remained practically unchang 
ed until the adoption of the 1908 policy 
in which it is provided that “This poli- 
cy may be reinstated at any time after 
the said month, upon evidence of in- 
surability satisfactory to the company 
aud payment of all arrears with interest 
thereon at not to exceed six per centum 
per annum: Provided, in any case, the 
policy has not been surrendered to the 
company.” 

Automatic Non-Forfeiture Provisions. 

The first Automatic Non-forfeiture 
Provisions appeared in the year 1862 
Limited-payment life and endowment 
policies issued after 1862 provided that 
on default in premium payments the 
company would become liable on the 
death of the insured or the maturity of 
the endowment, for that portion of the 
original sum insured which the number 
of premiums paid bore to the number 
called for by the terms of the policy. 
In other words, the contracts provided 
automatically for paid-up policies of 
proportional parts. The next note- 
worthy change is to be found in the 
1879 edition of the policy form. It is 
there provided that when two full an- 
rual premiums have been paid on the 
policy, and there is a default in the 
payment of any premium, the company, 
without any action on the part of the 
insured, will use the entire reserve, less 
any indebtedness, to purchase paid-up 
nou-participating term insurance for the 
original amount insured. While grant- 
ing this privilege to new policies, the 
company also, in the spirit of true mu- 
tuality, extended the same privilege to 
ail old policyholders, without any action 
on their part, with the exception of the 
holders of policies on the limited-pay- 
ment life or endowment plans which 
provided that in the event of default in 
premium payments the automatic privi- 
lege should be a paid-up policy for pro- 
portional parts of the original insur- 
ance. Since 1879 there have been 
changes in the methods of applying the 
automatic extended insurance option, 
but extended term insurance has always 
been the automatic feature since the 
year of 1879. According to the present 
policy form, if there be no iimdebtedness 
on the policy, the extended insurance is 
fcr the same amount as the original 
policy, and the cash value of the policy 
at time of lapse is used to purchase 
extended insurance at net rates. 

Optional Non-Forfeiture. 

Prior to the year 1868 the policy form 
contained no guarantee that the com- 
pany would be willing to give cash sur- 
render values for policies upon surren- 
der, but the old insurance reports will 
show that considerable sums were paid 
to policyholders as surrender values, al 
though nothing in the policy form com- 
pelled the company to grant this privi- 
lege. The 1879 edition of the policy 
provided that on the written application 
by the owner of the policy and the sur- 
render of the policy to the company 
within three months from non-payment 
of premium, the proceeds would be used 

(Continued on Page 14.) 
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FIRE INSURANCE DEPARTMENT 


RICHARDS TO MAKE ADDRESS. 


BEFORE NORTHWESTERN ASS’N. 
United States Manager of North British- 
Mercantile to be a Prom,nent 
Speaker at Annual Meeting. 





Chicago, August 3.—(Special corres- 
pondence.)—At the meeting of the di- 
rectors of the Fire Underwriters Asso- 
ciation of the Northwest held here to- 
day, it was announced that United 
States Manager E. G. Richards of the 
North British and Mercantile would de- 
liver the annual address. President C. 
|.. DeWitt recently made a trip to New 
York to secure the man to give the an- 
nual address, which is regarded as the 
prominent position on the programme. 
While a number of men conspicuous in 
the business were mentioned to Mr. De- 
Witt, he selected Mr. Richards. No 
doubt Vice-President J. F. Joseph of the 
Commonwealth assisted him in enlist- 
ing the services of Mr. Richards, as the 
former has always been conspicuous in 
he Northwestern Association. 


e * x 
Wisconsin seems to be in a war of 
field faetions. One party favors the 


older field men and is led by Geo. G. 
Williams of the Liverpool & London & 
while the other is guided by C. 
H. Silkworth of the Springfield Fire & 
Marine. The friction between the two 
ements has caused much embarrass- 
They have carried their grievan- 
’s to the governing committee of the 
Western Union. J. E. Davies, of the 
\etna resigned from the field club some 
ne ago and has never been persuaded 
to return. 


Globe, 


ment 


= a7 « 
Regarding the Fire Association in the 


West, a rather delicate question has 
arisen following the death of the head 
of the firm of Belden & Bush. There 
are two assistant managers, J. W. Rob- 


rtson in the office and F. J. A. Mayer 
in the field located at Portland, Ore. He 
has been with the company for a long 
time and is close to the home office. 
Mr. Robertson was brought to the Fire 
Association from the London & Lanca- 
shire when Mr. Belden left that compa- 
ny. He has always been regarded as a 
Belden man. Now will it be Mr. Mayer 
or Mr. Robertson, who will be elevated? 
Some say a strong outside man will be 
selected to head the firm. Others think 
in order to avoid embarrassment Mr 
Bush will be named as sole manager. 
\s he was not so appointed before it is 
not likely he will be given the position 
now. It is said that I. S. Blackwelder 
would be glad to assume the reins, but 
Mr. Blackwelder’s age is against him. 
Altogether President Irwin has a diffi- 
cult problem confronting him. 


THE ST. PAUL CONVENTION. 


Prospects Bright for Unusually Good 
Meeting of National Association of 
Local Fire Agents. 


The early promise of a good meeting 
With live discussions, is borne out by 
later reports received. The attendance 

nearby States will be large and 
from distant states representative. Most 
of the State associations, including the 
new association of California, will be 
represented. 

The big 


from 


Com- 
upon 
difference 
questions of 


issue will be “Agents’ 
pensation,” but following close 
this, exeiting discussion and 
of opinion, will be the 
“local boards and local board practi- 
ces,” “attitude towards co-operating 
companies,” and “uniform blanks.” 
\gents from all sections of the coun- 
try are showing as deep an interest in 
the question of commissions as_ the 
Southern agents themselves, and the 
discussions, therefore, will not be domi- 
nated by the Southern interest, although 
the associations from that section will 





present the question as it appeais to 
them, ana ask tne National Association 
lor such co-operation as it feels that it 
can give. ‘ine general beilel among 
agents tnat companies are using the 
present situation to secure a general re- 
uucuion in commissions gives added 1m- 
portance to the discussion and makes It 
une Of universai concern to alu agents 
wherever located. 

Yhe discussion on locai boards and 
local board practices is like:y to Dring 
oul some interesting imilormauon re- 
garding the attitude of certain Compa- 
ules upon this matter, and tnis topic 
bears an important relation to the ques- 
tion of the attitude which the associa- 
tion will take towards co-operating com- 
panies, since it is Claimed py some that 
companies which are over-riding local 
rules in certain localities should be ex- 
ciuded from tne ist aS Wel: as Lhuse 
practicing overhead writing and lavor- 
ing cut-rate brokers. 

Un the question of uniform blanks 
there has arisen a difference of Opilivl 
among agents as to its importance as 
an issue, the agents in smauii Cities and 
towns being generally lined up in lavor 
of the biank, whiie the city agents do 
not regard it as an issue of much im- 
portance. It is expected that the com- 
mittee on bianks will make a strong re- 
port and that the question will consti- 
tute one of the important issues betore 
the convention. 

Taken as a whole agents look upon 
the convention as a crucial one, and it 
is apparent likewise that the companies 
are viewing the meeting with unusual 
interest. ‘the association has done so 
well in taking up the issues of the past 
that it is expected that there will be a 
disposition to take up new questions 
which will benefit the agency interest. 
Most of the old warhorses will be on 
hand and a lot of new blood. Prominent 
agents everywhere are taking an in- 
creased interest in the association, and 
recent annual meetings of State associa- 
tions indicate live appreciation of the 
issues of the day. 





NEW RATES FOR NEW ORLEANS. 





Louisiana Fire Prevention Bureau Is- 


sues Revised Schedule. 


At last a new series of rates has been 
issued for New Orleans, and it is to be 
hoped these will prove somewhat com- 
mensurate with the hazard involved. 
The revised mercantile schedule which 
the Louisiana Fire Prevention has just 
issued, eliminates certain credits for 
fire protection, and inserts a charge of 
.25 for conflagration hazard in the area 
known as “Congested Value Area.” 
lire proof, sprinklered and public stor- 
age warehouse risks are expected from 
the advance. 

Now if the tariffs on dwellings in the 
Crescent City could be doubled, com- 
panies would view New Orleans in a 
more favorable light than they now do. 





NEW YORK SPECIAL AGENT. 





Northern Assurance Appoints Sumner 
Rhoades As Empire State Field 
Man. 

Sumner Rhoades, for years one of 
the crack inspectors of the Middle 
States Inspection Bureau, has been ap- 
pointed special agent in New York 
State for the Northern Assurance Com- 
pany. He will make headquarters at 

Syracuse. 





A Modest Rate-Cutter. 

In applying for the local agency of a 
company Ralph A. Person, of Catskill, 
N. Y., after speaking of his need for 
greater underwriting facilities, naively 
says that “he never cuts rates over 
12% per cent. to get business, as rates 
are low enough here as they now are.” 





UNDERWRITER. 


Je) 


at the right 
time will put 
out any fire. 


INTERNATIONAL SPRINKLER 


(New Style No 3) 


1S always onthe spot with the 
water at any time of tne 


day or nicht. 


I tdoesnt have 
to be calledasan 


e ne does— 
1*t ts onthe 
jo» and 


Y @ady todeliver 


the water 
write us at 
Philadelphis. 








A MUNICIPAL HOLDUP. 





City of Montgomery Proposes a Double 
Tax Upon Fire Insurance Companies. 


In defiance of all moral right and 
for no other reason than that it has 
the power to enforce its unjust maa- 


date, the city of Montgomery, Ala., 
insists upon collecting a double tax 
from fire insurance companies during 
the last three months of the year. 

For the privilege of doing business 
in the city each fire insurance company 
is charged the outrageous figure of 
$400. The licenses now held expire Oc- 
tober first. 

By the terms of a law passed at the 
recent session of the Alabama legisla- 
cure the code governing cities is amend- 
ed in many respects, one change being 
that all annual licenses (including, of 
course, those exacted from insurance 
companies) date from January first. 
While the interval between October 1 
and January 1 is but three months, the 
city council of Montgomery recently 
decided that the companies should be 
taxed for a six monthss period, aad fur- 
ther, if this extortionate charge was 
not paid by August 15th a full year’s 
‘ax would be demanded. The matter 
las been referred to the Southeastern 
Underwriters Association for attention. 





KENTUCKY STATE AGENT. 


Prominent Fire Insurance Man of 
Louisville Takes Field Work For 
Ins. Co. of North America. 


Claude F. Snyder, secretary for four 
years past of the Kentucky Board of 
Fire Underwriters, has been appointed 
special agent and adjuster in Kentucky 
to represent the Insurance Company of 
North America. Mr. Snyder succeeds 
in this position Carlton E. Clutia who 
recently resigned to go with the West- 
ern department of the Providence Wash- 
ington in Chicago. Mr. Snyder is one 
of the best equipped men in the field. 
He began his insurance career with the 
Liverpool & London & Globe in Chicago 
and was later special agent for the 
Orient in Illinois and still later repre- 
sented the Thuringia as special agent 
in Illinois, Indiana, Kentucky and Ten- 


nessee after that serving a number of 
years as special agents for the Man- 
chester in Indiana, Kentucky, Tennessee 
and Arkansas. Mr. Synder has been 
very successful in his present position 
both when the board had jurisdiction 
over Kentucky and Tennessee and since 
its jurisdiction has been confined to 
Kentucky. He will assume his new 
duties with the North America Septem- 
ber Ist. 

Some time during August the execu- 
tive committee of the Kentncky board 
will make a decision in the matter of 
a successor to Mr. Snyder as secretary. 
There are a number of applicants for 
the position. It is not thought that any 
steps will be taken looking toward put- 
ting Kentucky upon an independent rat- 
ing bureau basis and the present out- 
look is for reasonable permanency of 
the present way of doing business. 


ACTION TO BE RECONSIDERED. 





(Continued from Page 1.) 
years has been profitable, despite the 
unusual intelligence and honesty of its 
agents, and the generally substantial 
character of its buildings. 

Its fire department is credited with 
being run by and in the interests of 
politicians and its efficiency on that ac- 
count greatly impaired. Some fifteen 
years ago the late Herbert Wilmerding 
rerated the city of Rochester, applying 
the Universal Schedule. The complaint 


against his work on the part of the 
local men was loud and long, but he 


held on tenaciously and the companies 
backed him up. 





AMPERSAND HOTEL LOSS. 





Companies Stand Firm in Their Refusal 
to Pay It, Despite Libel Suit. 


At a meeting of representatives of 
the companies concerned in the loss 
on the Ampersand Hotel it was decided 
~o remain firm in refusing to settle the 
claim, despite the recent decision of 
the Supreme Court in finding for the 
assured, and the action for $50,000 libel 
brought against insurance officials by 
the manager of the destroyed hostelry. 
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WATCHING LONDON LLOYDS. 


TROUBLE AMONG THE MEMBERS. 


Suffer Heavy Loss and Have Large 
Outstanding Obligations—An Audit 
System Needed. 





Inspired by an article published in 
the Eastern Underwriter of June 4th 
last, in which we called attention to the 
reckless manner in which policies were 
being written by underwriters at Lon 
don Lloyds, and pointed out the great 
need for some system of supervision, 
the London “Times” has recently been 
investigating the operations at Lloyds. 

As we stated the “underwriters” were 
found to be assuming enormous liabili- 
ties, with apparently little thought as 
to how they could be met. 

Here is what the “Times” has to say 
upon the subject: 

No Official Scrutiny. 

“The committee of Lloyds, unlike the 
committee of the Stock Exchange, on 
the other side of Threadneedle street, 
has no official cognizance of the insur- 
ance operations of the members of the 
society. It exercises no control what- 
ever over them. When once the com- 
mittee has elected members and receiv- 
ed their deposits the members are free 
to conduct their busineess in their own 
way When, therefore, as unfortunate- 
ly has happened within the past few 
weeks, the public, which is in touch 
with Lloyds, hears stories of troubles 
among some of its members, the differ- 
ence in powers between the committee 
of Lloyds and the committee of the 
Stock Exchange should carefully be 
kept in mind. When trouble occurs on 
the Stock Exchange the difficulties are 
liquidated in accordance with definite 
and well understood rules; but when 
trouble occurs at Lloyds the tendency 
among members is to hush it up as 
much as they possibly can, and to pro- 
vide privately for the liquidation of lia- 
bilities, if possible, in a manner which 
the public will hear nothing about. Of 
course the extreme jealousy with which 
members of Lloyds guard the reputation 
of their colleagues is in itself a great 
merit, and is one of the reasons why 
the room has gained such a high repu- 
tation. The brokers, rather than ‘return 
a name’ as unable to pay, will make his 
quota good out of their own pockets, but 
it is obvious that if business is being 
conducted for any length of time on an 
unsound basis, and liabilities have to be 
liquidated on a considerable scale, this 
generous method of bearing one anoth- 
er’s burdens may become greater than 
even the strongest brokers are able to 
bear. 

Deposits Cover Marine Risks Only. 

“At the present time, if a man wishes 
to become an underwriting member of 
Lloyds he must be proposed and second- 
ed by members, and satisfy the commit- 
tee that his position and means justify 
his election. If elected, he has to lodge 
£5,000 in approved securities, to be 
held as a deposit by trustees on behalf 
of the society, so long as the underwrit- 
er has any unpaid claims. These offi- 
cial deposits only apply to marine and 
transit risks, but as members of Lloyds, 
to the great convenience of the public, 
transact a very large amount of fire, ac- 
cident, burglary, motor car and all 
kinds of miscellaneous business, a cus- 
tom has grown up by which unofficial 
guarantees for this business are provid- 
ed in the room itself, as a substitute for 
the official deposits which are required 
in the case of marine risks. Within its 
limits this system of official and unoffi- 
cial deposits and guarantees is good, 
but it must be admitted that the busi- 
ness at Lloyds has altogether outgrown 
the system of deposits, which may have 
been suitable when operations were 
conducted on a smaller scale many 
years ago. The bulk of the business at 
Lloyds is now done by large syndicates 
of underwriters, and these syndicates of 
‘names’—managed and controlled by a 
‘leading underwriter’—do as much busi- 
ness as even large marine insurance 
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companies. The larger syndicates have 
a premium income of from half a mil- 
lion even up to a million pounds a year, 
and although the ‘names’ no doubt re- 
ceive accounts from their leading un- 
derwriter, yet no policyholder has any 
knowledge at all as to how this large 
premium income is used. It should per- 
haps be explained that in marine insur- 
ance business there is always a very 
large amount of liability for unexpired 
risks. A marine account is kept open 
for two years, and it takes a third year 
to wind it up. At any moment, there- 
fore, an underwriter has liabilities for 
the accounts written in three years, 
and, in order that he may be solvent, he 
should have invested in liquid securities 
nearly a full year’s premium income. It 
is indeed essential for the security of 
policyholders that the funds to meet lia- 
bilities on unexpired risks should be 
treated as trust funds; but unfortunate- 
ly the weak point of the present system 
is that nobody knows, except the mem- 
bers of a syndicate, how its funds are 
invested. They may be used for specu- 
lative purposes on the Stock Exchange 
or in the produce markets. Cases, in 
fact, have been known where funds 
have been used in this way, and money 
has been lost. As compared with the 
large sums which should be readily 
available to meet liabilities of large 
syndicates for unexpired risks, it must 
be owned that the amount of the official 
deposits is insignificant. 
Need for An Audit System. 

“What really is needed is not so 
much an increase in the amount of 
deposit, but a system of audit of un- 
derwriters’ accounts. We do not sug- 
gest that there should be any publicity 
of accounts. Those who have had ex- 
perience of Lloyds have, very properly, 
the highest opinion of the integrity and 
solvency of members, but it is impos- 
sible in these days when the accounts 
of all business and companies have to 
be audited that Lloyds underwriters, 
subject as they are to the competition 
and attractions of the powerful marine 
insurance companies, can afford to 
stand out. We believe that the public 
would be satisfied if the underwriting 
syndicate had properly audited balaace 
sheets prepared every year, and sub- 
mitted them privately to the committee 
of Lloyds. The mere fact that such a 
balance sheet had to be submitted 
would automatically compel underwri:- 
ers to make sure that all their liabili- 
ties for unexpired risks were provided 
for and their funds properly invested. 
If this were done, and there is little 
doubt that it will have to be don 
sooner or later, the position of Lloyds 
would be greatly strengthened. It may 
be recalled that a few years ago a 
good scheme for a common guaran‘ee 
fund was put forward by an influential! 
member. His idea was that a central 
fund should be formed into which un- 
derwriters and brokers would pay a 
small fixed percentage of their annuai 
premiums or turnover. The fund would 
be liable to meet deficiencies of under 
writers and; unlike the deposits which 
are individual, would form a joint or 
common guarantee fund. It was an 
essential part of the scheme that all 
accounts of underwriters should bs 
audited and these accounts laid before 
the trustees of the fund. 

“There is no doubt that the incidents 
of the last two or three weeks and the 
gossip which they have occasioned, 
have done a great deal of harm to the 
general credit of Lloyds, a great deal 
more harm than is in the least deserv- 
ed. In the words of our marine in- 
surance correspondent, writing on Fri- 
day last: 

“Tt has in the past been the proud 
boast of Lloyds that its underwriting 
members have never proved unable 
punctually to meet all engagements 
arising out of marine underwriting 
Speculative business may have caused 
trouble, but not legitimate underwrit- 
ing. It is to be feared that in the light 
of recent events the strength of indi 
vidual underwriters can no longer be 
regarded as invulnerable.’ 


UNDERWRITER. 


August 6, 1908. 





Losses Far in Excess of Assets. 

In its issue of Wednesday the New 
York Times, supplementing the above 
story of its London namesake, contained 
the following regarding the Lloyds syn- 
dicates: ! 

Details of the financial troubles of 
some of the underwriters in the London 
Lloyd’s reached Wall street yesterday 
which show the situation to be more} 
serious than appeared in the first re- 
ports which came to New York in the 
press cables. This famous London soci- 
ety, which has been writing insurance 
for nearly 300 years, is made up of in- | 
dependent underwriters, often working! 
in groups. It is now learned that one 
of the largest of these groups or under- 
writing syndicates is facing losses esti- 
mated between $1,600,000 and $2,100, 
000, against which the security on de- 
posit with the trustees of Lloyd’s 
amounts to only $405,000. 

Many of the New York banks are di- 
rectly interested in the situation, hav- 
ing been accustomed to accept the secu- 
rity afforded by the Lloyd’s policies 
without question, and since the facts of} 
the troubles in London have become, 
known here those who hold policies un- | 
der the names of the syndicate in diffi- | 
culties have been making haste to cover | 
by reinsuring. | 

Under the English system the Lloyd’s 
underwriters, instead of carrying large 
funds of invested capital and surplus 
carefully conserved by State laws, as in 
this country, back their policies only 
with their personal credit plus the sum 
of £5,000 deposited with the trustees 
of the society by each member on his 
election, together with whatever bal- 
ance of premiums they may have. 

In the case of the syndicate, compos- 
ed of about eighteen members, whose 
troubles have just become known, not} 
only has the security deposited with the | 
society been wiped out by its losses, but } 
it is stated that seven of the members | 
will be unable to take up their pro-rata | 
share of the losses. | 

The trustees of Lloyd’s conduct their 
affairs with such secrecy that there are 
no published accounts available to show | 
New York brokers or those who hold 
the policies of this syndicate how far 
the credit of the remaining members 
will serve to take up the losses. In any 
event, since there is no joint liability, 
the solvent members will be liable for 
only their pro-rata share. The amount 
of this reinsuring which will have to be 
done may be estimated from the fact 
that the liabilities accepted annually by 
this group are placed at between $150,- 
000,000 and $200,000,000. 

A large number of these policies have 
been taken out on Canadian mill proper 
ties, and insurance on commodity ship- 
ments have been widely accepted by 
banks here and in the West in connec- 
tion with bills of exchange. Another 
branch of insurance in which this syn- 
dicate has largely participated in this 
country has been the writing of auto- 
mobile policies, and it has also taken on 
a great many extra-hazardous fire risks. 

The situation is further clouded by 
the same lack of information about the 
standing of other syndicates in Lloyd's 
whose credit so far has not been im- 
peached. Up to a few weeks ago the 
group of “Lloyd’s names” now admit- 
tedly in trouble was counted among the 
strongest in the society, and its policies 
have been accepted in this country 
without question. 

Local Underwriters Not Surprised. 

New York insurance men have not 
been astonished at recent revelations of 
shakiness in the world-famous London 
agency. Lloyd’s policies, by reason of 
the freedom of the London underwriters 
from legal restrictions, have been in- 
creasing competitors in the American 
field. In this country, where insurance 
is restricted to chartered corporations 
whose investments are subject to se- 
vere legal restrictions and with the ad- 
ditional requirement of taxes, amount- 
ing to 2 per cent. in this State, on busi- 
ness done, underwriting profits have 
been heavily cut into by the necessity 
of meeting Lloyd’s competition. 
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APPEALS TO THE PUBLIC. 


President of National Board of Fire 
Underwriters Urges Co-operation in 
Reducing Fire Waste. 


Under date of August 1, J. Montgom- 
ery Hare, president of the National 
Board of Fire Underwriters, addressed 
the generdl public, calling attention to 
the enormous and ever-growing fire 
imss Of the country, and urging co-opera- 
tion in the adoption of means for its 
reduction. 

President Hare says: 

“We desire to invite attention to cer- 
tain features of the work of the Nation- 
a! Board of Fire Underwriters which 
touch the public interest in common 
with our Own and suggest the fullest co- 
operation from all concerned. The total 
property loss in the United States for 
1907 is reported as $199,383,300, while 
for the past five years the destruction 
of values by fire in the United States 
has amounted to $1,257,716,955, or an 
average of over $251,000,000. No coun- 
try, however rich, can suffer such 
enormous losses without seriously im- 
pairing its prosperity. In addition to 
other services rendered by the board, 
our constitution emphasizes the import- 
ance of adequate water supplies with 
improved systems of distribution, effici- 
ent organization and modern equipment 
of fire departments, the adoption of the 
pbuilding code of the board providing for 
improved and safe methods of construc- 
tion as well as other fire-protective 
measures, with a view to reducing the 
increasing fire waste. 

“With the purpose of aiding municipal 
authorities, the National Board has in 
its employ competent hydraulic, fire de- 
partment and electrical engineers and 
insurance experts of high standing in 
heir professions, for the purpose of in- 
vestigating existing conditions and pre- 


senting model building laws, thus en- 
deavoring to minimize losses by fire 


throughout the country. The condition 
of the water supply and fire-lighting 
facilities and character of construction 
of buildings of a city is one of great 
in.portance to all concerned in the wel- 
fare and prosperity of the community, 
especially to its business interests and 


its property-owning citizens. The ac- 
tual conditions are reported as found 
without prejudice by these experts, 


whose daily occupation gives them ex- 
ceptional qualifications as judges of 
such matters. Many instances might 
be cited as examples of imperfect and 
even highly dangerous conditions, and 
it is, we think, as much the duty of the 
insuring public, as that of the fire un- 
derwriters to prevent, if possible, a re- 
currence of disasters similar to those of 
Chicago, Boston, Jacksonvile, Paterson, 
Baltimore, San Francisco and Chelsea. 

“According to the figures tabulated 
by the committee on statistics of the 
National Board of Fire Underwriters, 
as per reports from the United States 
consulates, the fire loss per capita in 
six European countries was as follows: 


Country 


Pk, . ae ee 
er ree 
PORE SEE oa ch wey Sea ca od dan ee 
cages .,, MORPE EE POSE, COC Cee ree 
IG, DE Le presisdtadoaerewsawens 
Switzerland, 1901-1908 ................ 


Or an average loss per capita of 33c. 
for the European countries named. In 
the United States, as a whole, the aver- 
age per capita loss for five years end- 
ing December 31, 1907, was $3.02. The 
result in thirty foreign cities gave a per 
capita loss of 61c. as against $3.10 in 
the five years’ average of 252 cities in 
the United States. 

“Taking the number of fires to each 
1,000 population in the same cities, our 
committee on statistics found it to be 
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4.05 in the American cities, as against 
0.86 for those of Europe, showing also 
that, in point of frequency, fires here 
are far in excess of those abroad. Prac- 
tically all fires are confined to the build- 
ings or place of origin in the European 
cities, while such is far from being the 
case in the United States, due largely 
to a low standard construction. Thus 
it would appear from all the statistics 
available that the per capita loss in the 
United States is appallingly greater 
than in any other country, whether the 
ecmparison be by cities or by countries. 

“During the past four years over 125 
of the more important cities have been 
investigated and the reports have been 
supplied to municipal authorities, prop- 


erty owners and civic organizations, 
erd as a result many improvements 
have been obtained. If in the future 
the insuring public will use their in- 


fluence to secure proper building laws, 


Loss 


Fire loss 


annual Population per 
average 1901 capita 
$7,601,389 26,150,597 $0.29 
660,924 2,588,919 26 
11,699,275 38,595,500 30 
27,655,600 56,367,178 49 
4,112,725 32,449,754 12 
999,364 3,325,023 30 


such as are outlined by the National 
Board building code, more. efficient 


water supply and better fire department 
equipment, the destruction of property 
by fire would be materially decreased 
and the cost of insurance to property 
owners thereby lessened. Money thus 
expended in such improvements would 
advantageously affect the welfare and 
prosperity of the entire community. Co- 
—" in this work is earnestly in- 
viled. 


“MILLION-DOLLAR BANQUET.” 
Agents of People’s National Fire of 
Philadelphia Celebrate Raising 
of $1,100,000. 


In celebration of the success of Louis 
S. Amonson, president of the People’s 
National Fire Insurance Company, in 
launching that new enterprise during 
the last year, despite the great obstacle 
of the panic of 1907, the agents held a 
“million-dollar banquet” at Down 
town Club one afternoon last week and 
presented him with a silver loving ¢ 

It was announced that more than $1 
100,000 worth of stock in the compan 
had been subscribed and that stockhold 





ers had taken options on $600,000 mors 
leaving only $300,000 yet to be subscrib 
ed out of the total capital of $2,000,0 

Investments in stocks and have 
been made to the amount $250,000, 
and it is the intention to complete 


bonds 


of 








} 


iit 
and 


investment of the company’s funds 
start active business in writing insur 
ance some time in September. 

The banquet was given by Mr. Amon 
son to the agents, but the gift of a lov 


ing cup was a total surprise to him. It 
bore the inscription: 
“Million-dollar Banquet, July 25, 
Presented to Louis S. Amonson, 
dent People’s National Fire Insurance 
Company,by the Men Behind the Guns 
George F. Huntington made the pr 
sentation speech. Toasts were respond 
ed to by Mr. Amonson, Samuel S 
Bloom, superintendent of agents: Rob 
ert R. Dearden, Jr., editor of the “United 


1908 


presi 


States Review,” and others 
In the Circuit Court at Magnolia, 
Miss., suits aggregating $28,500 have 


been filed against fifteen fire insurance 
companies by the Summit Oil Mill Com- 
pany of Summit, Miss. 
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POOR WATER SUPPLY. 
That at Portland, Me., Proves Woefully 
Deficient—Companies Should Act 
Immediately. 


According to a general agent who un- 
coubtedly knows whereof he speaks, the 
ater supply at Portland, Maine, is sad- 


ly deficient, and the insurance compa- 
niles would be fully justified in adepting 
measures to compel the proper authori- 
ues to remedy the evil. 

The agent asserts that: 

“The most disturbing feature of the 
whole fire, however, is that this is, in 
some respects, one of the worst evi- 
dences of the weakness of the water 


system at present supplying the city of 


Portland. The fire department was on 
hand inside of ten minutes from the 
time the fire was discovered, it being 
at that time in a loft over the horse 
stable, directly in the rear of the house, 
and On the arrival of the department 
they expressed the opinion that here 


would be no difficulty in confining the 
fire entirely to that 


’ one building, even 
though the dairy building and dwelling 
were connected with the same. But on 
connecting to the hydrant they were 
unable to get any water at all, or at the 





most such a trifling quantity that the 
steamer was absolutely helpless. There 
Was a space of 50 feet between the 
group of buildings where the fire start- 
ed and the ze barn, but this entire 
absence of prevented their even 
saving any latter group 
“Something certainly should be done 
at once by the insurance companies in 
the way of united action over bringing 
to the attention of the public in Port 


land the condition of their water sup- 




















Bly. The report of the National Board 
a number of montl ctly sized 
up the situation ar he fires that have 
occurred since n in Portland hgve 
evidenced the very weaknesses to which 
report referred to called attention 
Many of the Portland people realize 
this condition and are anxious to see it 
! i int of the pre 
city eb there 
) ! e part of large 
g ig done that 
I ssarily would 
i very material 
nou alrea high tax rate 
The w le troub seems to be in 
fac at tl i me fe 
miles of ment pipe uding fr 
ago Lake dowr ty, and on ac- 
count of e weakness of this pipe there 
aiways is fear of maintaining too heavy 
pressure or of turning water in suffi- 
cient quantity to meet fire re quirements 
’ result is that property after prop- 
erty has been destroyed there for lack 
sufficient wats 
“My ow! lea Over this matt s 
at on accour he s i ondi 
s that ex f Exchange 
s ild ymulga i heavy per 
( ige increase ¢ ull risks that are 
s osedly prote b e Portland 
water system, al a ey should 
have stamped on ev policy carrying 
Ss advanced rate a de Stating the 
eason why the r s so materially 
audvanced 
Only in this way dol believ: eal 
( can rought befo h 
rank and file of the property owners 
of the city and sufficient pub! sent 
ment be aroused to overcome e short- 
sighted opposition of certain of the 
heavier tax-p avers The prope rtly loss 
in the y of Portland alone since the 
first of January jis, as nearly as I can 
determ a little greater than the pre 
mium income received by the companies 
from the whole State of Maine for the 
ar 19% 
Following his recent appointment as 


Brooklyn, N. Y.. agent of the 
Fire, of Phila lelphia 
wood has been appointed 
Brooklyn and Long 
Washington Fire 
pany has a capital 
assets of $452,553. 


surplus of $314,462. 


Delaware 
Arthur H. Lock- 
manager in 
Island, for the 
of Seattle The com- 

of $250,000: total 
and a policyholder’s 
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HAZARD A MODERATE ONE. 





Lawrence, Mass., Safeguarded Against 
Conflagration by Efficient Fire 
Department. 





A good water supply and an efficient 
fire department, in the opinion of the 
engineers of the National Board of Fire 
Underwriters, will more than offset the 
small groups of poorly constructed 
mercantile buildings that otherwise 
would constitute a serious conflagration 
hazard for the city of Lawrence, Mass. 

The building conditions of the city 
are described thus: 

“While minor conflagrations are prob- 
able in many places in the principal 
mercantile district in groups of poorly 
constructed buildings of considerable 
height and area, buildings are, in gen- 
eral, of small to moderate size with 
good accessibility, the fire department, 
though small, is efficient and the water 
supply is good, so that the resulting 
conflagration hazard is moderate. The 


congested parts of the large frame 
minor mercantile and tenement dis- 
tricts present a high conflagration 


hazard, and seriously expose the prin- 
cipal mercantile district, which is also 
threatened, during high winds, by the 
highly combustible, though sprinklered, 
wood-working district. The mill dis- 
tricts though extensive and in groups 
of large, high buildings, are mainly of 
standard mill construction equipped 
with all modern fire extinguishing de- 
vices, and the hazard is in general 
small. Elsewhere only local conflagra- 
ticn hazards exist.” 

The water supply and fire depar‘t- 
ment equipment is summarized as fol- 
lows: 

“Water Supply.—Works owned and 
operated by the municipality. Organi- 
zation and management good. Supply 
from Merrimack River ample; filtered 
and *pumped to city. Distributioa in 
two services; low service storage re- 
servoir contains about ten days’ sup- 
ply; high service standpipe serves only 


as equalizer. Pumping station non- 
fireproof; no exposures. Low service 
reserve pumping capacity inadequate, 


high service pumping capacity serious- 
ly deficient, boiler capacity ample. Per 
capita consumption very low.  Pres- 
sures vary from good to light and are 
well maintained; sufficient for the 
operation of sprinkler equipments 
throughout the city. Low service force 
main ample in size and practically ia 
duplicate; main arteries ample in North 
Lawrence, deficient in South Lawrence, 
and well connected in thickly built-up 
districts. High service force main not 
in duplicate; main arteries deficient in 
size and number; distribution system 
from fair to poor. Gate valves only in 
fair condition; spacing in principal 
mercantile district, wide; in other dis- 
tricts, good. Hydrants in only fair con- 
dition and of hardly satis*actory type; 
spacing good. 

“Fire Department.—One-third full 
paid, remainder call, under the man- 
agement of a capable and experienced 
chief. Financial support fairly liberal. 
Methods of appointment are good ex- 
cept for chief officers. Too few full 
paid members. Companies are well 
distributed. Engines are of small ca- 
pacity but mainly in good condition; 
other apparatus, as a rule, excellent. 
Chemical service satisfactory; ladder 
service fair. Ample supply of 2%4-inch 
hose, well cared for, but no 3-inch hose 
in use. Minor equipment fair. Appli- 
ances for handling heavy streams in- 
clude deluge sets, a water tower and 
a ladder pipe. Discipline good. Drills 
lacking. Response to alarms well ar- 
ranged. Fire methods excellent. Build- 
ing inspections poor. Records at 
headquarters fairly complete. Service, 
as a whole, efficient, but weak in full 
paid men. 

“Fire Alarm System.—Automatic sys- 
tem, insecurely housed. Apparatus at 
headquarters very inadequate; batter- 
ies and switchboard new, repeater old: 
new equipment contemplated. Under 
control of the chief of the fire depart- 
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ment who has two assistants; duties 
too many to allow of proper mainte- 
nance. No tape registers. Call men 
well notified. Many boxes are old, of 
interference type and have brush break 
contacts; keys mostly attached; no red 
lights to indicate location of boxes; dis- 
tributon in important districts good, in 
outlying districts fair to poor. Circuits 
of iron wire, all overhead, generally 
on same poles with high tension wires. 
Telephone facilities inadequate. Tests 
infrequent. No maps nor records. Sys- 
tem as a whole unreliable, but will be 
greatly improved if changes contem- 
plated by the chief of the fire depart- 
ment are carried out.” 





FOREST FIRES IN CANADA. 





Many Lives Lost and $3,000,000 of Prop- 
erty Damaged in British Columbia. 





The forest fires that have been sweep 
ing a portion of British Columbia for 
several days past, have at last been sub- 
dued, after inflicting heavy damage. At 
least 30 lives have been lost, and the 
property damage is variously estimated 
at from three to five million dollars. 
Insurance companies are reported to 
have suffered these amounts: 

London & Lancashire, $50,000; Mer- 
cantile, $30,000; Traders, $20,000; Liv- 
erpool & London & Globe, $15,000; Roy- 
al, $25,000; Commercial Union, $20,000; 
Pheenix, $15,000; Caledonian, $25,000; 
Montreal, Canada, $20,000; Anglo- 
Arrerican, $25,000; Norwich Union, $75,- 
009; Sun, 925,000; British America, $20,- 
000; Western, $20,000; Equity, $30,000; 
Lor:don Lloyds, $565,000. 





LOCAL COMPANIES MERGE. 


New Orleans Institutions Join 
Forces—Business Limited. 


Two 


Unable longer to maintain a success- 
ful independent existence the little Ger- 
mania Fire, of New Orleans, has ar- 
ranged to amalgamate with the Teuto- 
nia Fire, of the same city. 

The business of the Germania Fire is 
confined wholly to the Crescent City, 
where its net premium income is about 
$60,000. It has been an open secret for 
a month past that the company was 
ripe for reinsurance, but no office was 
found to be sufficiently enamored with 
New Orleans business to assume its ob- 
ligations. 





DEMAND SOLE AGENCIES. 


Kansas City Men Out for Sing'e Repre- 
sentation—Discipline Members in 
Violation. 





The majority members of the Under- 
writers’ Association of Kansas City, 
Mo., are vigorously opposed to multiple 
agencies, and intend, if possible, to es- 


tablish the practice in their city. Sev- 
eral members who recently accepted 
subordinate agencies were promptly 


suspended from the organization, imme- 
diately their action became known. 





Agency Changes at Albany. 





Albany, N. Y.—A. V. Bensen and Son 
have been given the local representa- 
tien of the Metropolitan Fire of Chicago. 

The Shawnee Fire, of Kansas, has 
transferred its local agency from S. R. 
Davenport to P. J. Callan. 

The Public Realty Company succeeds 
A. K. Penyon as agent of the New 
Brunswick Fire, 





With London Assurance. 





The London Assurance Corporation 
has appointed Willard K. Hill its asso- 
ciate special agent for New England. 
Mr. Hill knows the territory thoroughly, 
having recently handled it as general 
agent for the United Firemen’s of Phila- 
delphia. 


UNDERWRITER. 


NOW’S THE TIME. 





If insurance is ever needed, it’s need- 
ed in the summer. This is the period 
in which the people live outdoors. 
They’re subject to all sorts of extra haz- 
ards. They go to the country, drink 
contaminated water and sow the germs 
of typhoid fever. This is the month for 
drownings, automobile accidents, and 
the rest. It pays, therefore, for you as 
insurance men to economize time and 
see as many people as possible. But 
beware of one thing. Do you realize 
that on an average a life insurance man 
wastes about 20 per cent. of his time, 
and is in luck if he doesn’t waste 40, in 
what might be called a “wrangle” with 
the man he is trying to insure, over ir- 
relevant and unimportant points? We 
are apt ‘to think that, no matter what 
objection a man brings up, we must go 
into it at length and try, as it were, to 
talk him down, believing that if we con- 
vince him on that one point he is going 
to sit right down and sign an applica- 
tion. Mr. A, for example, may at some 
time have heard something about anoth- 
er company. A friend of his may have 
insured in some other company. He 
mentions it to you and you immediately 
prick up your ears and think you are in 
competition with that company. He 
says something about how much better 
he can use his money than a life insur- 
ance company can, how long his great 
grandmother lived, or touches on one of 
the thousands of questions that are 
every day brought up in opposition to 
insuring right now. Some of these ques- 
tions have to be answered, but most of 
them don’t, because the man really does 
not bring them up expecting you to go 
into them at length, but simply because 
they happen to be passing through his 
mind. This is where the tact of a life 
insurance man comes in, and if you 
haven’t a good deal of it you just run 
into a controversy that consumes your 
time and antagonizes the man. The re- 
sult is a condition of mind on his part 
that convinces him that he does not 
want insurance with you or anybody 
else—New York Life Bulletin. 





E. S. Ralston, who has been connect- 
ed, as special agent, with the Pitts- 
burg, Pa., agency of the Home Life, has 
been promoted to Inspector of Agencies 
for Western Pennsylvania. Mr. 
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Ral- | 


ston has the entire confidence of the | 


executive officers and excellent results 
ure anticipated through his efforts. 





| 
“The Eastern Underwriter as it comes 


to us each week proves very helpful and 
the suggestions made through its col- 
umns are often inspirations.” Liles & 
Liles, State Agents, Jefferson-Standard 
Life Insurance Co., Orangeburg, S. C. 





H. C. Griffing is actively at work in- 
augurating the service of the Wiscon- 
sin advisory rating bureau, of which he 
is manager. 
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SURETY HAPPENINGS 


ISSUING POLICIES. 


Pittsburg Casualty Company Gets Un- 
derway—4J. M. Boggs, Secretary and 
General Manager. 





All preliminaries completed the Pitts- 
burg Casualty Company, of Pittsburg, of 
which John M. Boggs is secretary and 
general manager, received its license 
from the Pennsylvania Insurance de- 
partment some days ago, and at once 
began issuing policies. 

For a time it will pursue the sensible 
course of restricting operations to its 
home State, launching out into new ter- 
ritory only after its nearby field has 
been thoroughly cultivated. 





A NEW RICHMOND. 





Company to Write Surety and Casualty 
Lines Forming in New York. 


Satisfactory progress is being made 
in the organization of a new surety 
company at this city, the initial work 
upon which was begun two months ago. 
The institution is to have a capital of 
$500,000 and a net surplus of $125,000. 
It will write, in addition to surety and 


fidelity business, general liability, 
health, personal accident, plate glass 


and burglary insurance. 





CALLING IN CAPITAL. 


New York Surety Company Will Soon 
Be Ready for Business. 


Subscribers to the stock of the New 
York Surety Company (John J. Caul- 
let’s enterprise) have been advised by 


the Guardian Trust Company, as trus- 
tee, that the capital of $750,000 has 
been fully subscribed, and that pay- 


ment of the 90 per cent. due thereon is 
in order. Money is coming in rapidly 
in response to the call and the enter- 
prise will likely be in position to start 
active operation by September first, if 
its managers so decide. 


The Best Risks. 


The most profitable risk in accident 
insurance is the successful business or 
professional man, with an income of 
from $3,000 to $10,000 a year. The kind 
that are busily engaged every workday 
and to whom loss of time means loss of 
personal profits. The age is not so im- 
pertant, providing they are over 30 and 
under 55 years. As to weight, no risk 
shculd be accepted if more than 20 per 
cent. over normal weight or if more 
than 20 per cent. under. 

The following list of desirable occu- 
pations may appear small in comparison 
with the average accident manual, yet 
we enumerate nearly every profitable 
business. In every city of over 25,000 
population hundreds of such risks exist 
and agents will encounter little diffi- 
culty in interesting them with the ‘“Pre- 
ferred’s” new policies. 

List of Eligible Occupations. 

Accountant, actuary, adjuster (insur- 
ance), apothecary, attorney-at-law auc- 
ticneer,* auditor. 

Bank inspector or officer, bank clerk, 
banker, bookkeeper (office duty only), 
broker (stocks, grain or cotton). 

Cashier (office duty only), clergy- 
man,* clerk (bank, custom-house or of- 
fice), coal dealer,* custom house officer. 

Dentist,* draughtsman, druggist. 

Editor,* express agents, (office duties 
only).* 

Freight agent, (travelling or office du- 
ties only).* 

General manager of corporation, gen- 
eral passenger agent. 


Insurance Official, insurance special 
agent. 

Lawyer. 

Manufacturer (office duties), mer- 
chant (dry goods, boots and shoes, jew- 
elry, stationery, books or _ cigars), 
minister.* 

Optician.* 

Paymaster (office duty), photogra- 
pher,* physician,* postmaster,* postof- 
fice clerk,* president of corporation, 
pv bhisher. 

Railroad: General manager, general 
freight agent, general passenger and 
general ticket agent. 

Secretary of corporatorion, surgeon.* 

Teacher (male), traveling salesman 
(representing firms commercially rated 
over $50,000), treasurer of corporation. 
— The Preferred Perambulator. 

*Residing in cities over 10,000 popula- 
tion. 





CATERING TO BROKERS. 
Eastern Massachusetts Agency of 
American Bonding Out for Business. 


Waters and Chandler, of Boston, men- 
tion of whose appointment as managers 
of the American Bonding Company of 
Baltimore, for Eastern Massachusetts, 
was made in a late issue of this paper, 
are rapidly getting their affairs in 
shepe for the transaction of a heavy 
volume of business. The agency 
handles all lines of suretyship and 
burglary insurance and is equipped 
with the fullest powers and in a manner 
to quickly and efficiently serve their 
clients. The patronage of brokers is 
especially desired and every conven- 
ience will be afforded them. 

Mr. Waters has conducted the agency 
for Eastern Massachusetts of the Ameri- 
ean Bonding Company since 1899. The 
business done in 1899 amounted to $6,- 
C00 while the amount of business done 
at the present time is $35,000 a year. 
The increase in business of the agency 
under his management speaks for itself. 

That both members of the firm are 
attorneys-at-law should insure their get- 
ting their share of the judicial business. 
The headquarters of the company will 
be situated as formerly at 92 State 
street and the firm looks forward with 
confidence to securing a largely in- 
creased business for the American 
Bonding Company. 





Held for Misrepresentation. 


The North American Accident Insur- 
ance Company of Chicago, landed one 
E. O. Desmond, alias Wilson in the 
Tombs last Monday, on a charge of rep- 
resenting himself as an employe of 
the company, and collecting premiums, 
which never reached the cashiers office. 

Walter E. Sharot, manager of the 
Eastern office, state that they had ex- 
perienced considerable trouble’ with 
their policyholders in regard to pre- 
mium payments, when they decided to 
investigate the matter. On doing so 
they found that policyholders had re- 
ceipts signed by Desmond. 

Subsequently Desmond assumed the 
name of Wilson and continued to ply 
his nefarious trade until apprehended. 
The company will push the case to the 
limit. 





The Detroit Conference. 


President Louis H. Fibel advises that 
at the twenty-second convention of the 
Detroit Conference, to be held at the 
Clifton House, Niagara Falls, Ontario, 
September 2, 3 and 4, arrangements 
have been made “to view the grandest 
scenery on the American continent un- 
der most favorable conditions.” 


UNDERWRITER. 


Still an Insurance Man. | 


George G. Brown, of Ohio, flatly de- | 
nies the report given currency in aj} 
recent issue. of the Eastern Under- | 
writer, that he had left the insurance | 
business to engage in the selling of real | 
estate and loans, and unqualifiedly as- 
serts his purpose of continuing a casu- | 
alty underwriter. The Eastern Uader- | 
writer while always exercising care in 


the collection of its news, yet occa- 
sionally makes mistakes as it did in| 
this case, and for which it apologizes 


to Mr. Brown. 





Would Recover Robbers Loot. 


An action to recover $13,000 found | 
upon the captured bandits who robbed 
a Great Northern train near Ronda, 
Montana, about a year ago, has been 
entered against the local sheriff by the 
Marine Insurance Company of London. | 
The latter corporation insured the safe | 
delivery of a heavy money shipment on 
the train, and is reported to have paid 
$40,000 because of the robbery. 


Good Canvassing Document. 








The Preferred Accident has issued a 
little booklet showing some of the death 
claims paid by the company and the 
causes. The first page asks the query 
“Are you prepared to be killed by acci- 
dent?” It is suitably illustrated and 
should be a valuable canvassing docu- 
ment to agents. 





Off For Europe. 


| E. 8. Allen, 





C. H. Franklin, United States Mana- 
ger of the Frankfort Marine, Accident 
and Pilate Glass Insurance Company, 
is scheduled to sail for Europe on the 
8th inst. 
| 





“I think from the attention I have 
given The Eastern Underwriter, that 
any one can get a great deal of good 
from this paper.” Elmer E. Rust, gen- 
eral agent John Hancock Mutual Life 


Insurance Co., Syracuse, N. Y 





“IT have read your journal with much 
interest and cheerfully recommend it 
to any one who wishes a good weekly 
insurance journal.” Charles Buck, zen- 
eral agent Connecticut Mutual Life In- 
surance Co., Harrisburg, Pa. 


“T think it a good investmeat for | 
any agent to make. The news and 
suggestions as to methods of doinz busi- 
ness are good and I can hardly see 
how anyone in the fire or life business 
can get along without The Eastern Un- 


derwriter.” Joseph Mason, Mutual 
Benefit Life Insurance Co., Vineland, 
Ms Be 


“The Eastern Underwriter is a very 
newsy sheet and I am very much pleas- 
ed with it.” George N. Brown, Insur- 
ance, Real Estate and Loans, Waier- 
town, N. Y. 
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IN CASE 


plans and specifications of your buildings ? 
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OF FIRE 


could you prepare anything like an accurate valuation of your property with verified 


Most insurance companies incorporate a 
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DEVELOPMENT OF LIFE INSUR.- 
ANCE POLICY. 
(Continued from page 8.) 


to purchase a son-participating paid-up 
pclicy. The first regular policy form 
which stated the amount of the cash 
surrender value the company would pay 
was the form of 1895. This form pro- 
vided for a cash surrender value equal 
to the entire net reserve by the Ameri- 
can Experience Mortality and interest 
at 4% per cent. yearly, less a surrender 
charge equal to one per cent. of the 
sum insured by the policy. This form 
provided that at least two years’ pre- 
miums must be paid before the policy 
would be entitled to a surrender value. 
This continued to be the rule down to 
time when the 1908 policy was is- 
sued. This form provides for a cash 
surrender value whenever the reserve 
is in excess of ten dollars a thousand. 
It further provides that after a policy 
been in force for more than five 
years the surrender charge of one per 
cent., or ten dollars a thousand, will 
gradually decrease so that, for example, 
when six premiums have been paid the 
surrender charge will be nine dollars a 


the 


has 


thousand; finally, when fourteen pre- 
miums have been paid, the surrender 
charge will be one dollar; and when 
fifteen premiums or more have been 
paid, the cash value is equal to the en- 
tire reserve. Following the company’s 
ustial practice, these new and more lib- 
eral values were extended as far as 


possible to all old policies. 

Dividends. 

policy forms there is no 
that the policy will be 
dividends. It was 
learly the intention that they should 
participate in profits, for one ‘paragraph 
of the policy reads as follows: “And it 
is further agreed that, in every 
this policy shall cease, become 


In the early 
direct statement 
credited with any 


case 


where or 


or be null or void, all previous payments 
mode thereon, and all profits, shall be 
forfeited to the said company.” Ata 
later date, when non-forfeiture provi- 
sions appeared in the policy, this clause 
refering to the forfeiture of all the 
benefits of the policy iin event of lapse, 
was omitted, and until 1886 the policy 
coutained no reference whatever to pro- 
fits. For example, the 1883 form con- 
tains non-forfeiture provisions provid- 
ing for the purchase of non-participat- 
ing term insurance or non-participating 
paid-up insurance, but nowhere in the 
policy is it stated that the policy is to 


The first direct 
*y would partici- 


participate in surplus. 
statement that the polic 


pate in surplus appeared in the 1895 
edition of the policy, where it is stated 
that “This policy, while in force, will 
participate annually in the company’s 


distributions of surplus.” Although the 
policy forms for some years contained 
no reference to participation in surplus, 
The Mutual Benefit was at the same 
time, building up a reputation as a good 
dividend-paying company. Dividends 


have always been declared annually, 
and could be applied either in reduction 
of premiums, to purchase paid-up addi- 

ens, or they might be taken in cash, 


or applied on the Acceleratiy Fndow 
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ment plan. These options are all set 
out in the more recent policies. The 
Accelerative Endowment plan was orig- 
inated and adopted in 1875. The plan pro- 
poses that, instead of using dividends in 
rduction of the annual ‘premiums, the 
insured may, at his discretion, pay his 
premiums in full, in which case the 
company will agree to pay the sum in- 
sured when the policyholders shall have 
attained a certain age, or at his previ- 
cus death, instead of at death only, thus 
enabling him to procure an endowment 
policy at the usual rates charged for 
policies payable at death only. As each 
dividend is ascertained and applied, the 
company issues a definite agreement to 
pay the policy at a specified age. The 
insured is free at any time to use cur- 
rent dividend in reduction of premium, 
without invalidating the agreement 
based upon the application of previous 
dividends, so that his circumstances 
each year in the future may determine 
the use to which his dividend shall be 
put. If all dividends are used on the Ac- 
celerative Endowment plan, the insur- 
ance becomes payable at a gradually 
Gecreasing age. The policy term is 
never reduced by a fraction of a year, 
and as the current dividend is some- 
times more than sufficient, and some- 
times less than sufficient to shorten the 
term of the policy by a full year, there 
is usually a small dividend accumula- 
tion which is not immediately available 
for accelerating the payment of the poli- 
cy, and which is temporarily applied to 
increasing the amount payable at the 
expiration of the term beyond that in- 
sured by the policy which continues to 
be the sum payable in case of death. 
This accumulation is applied to the re- 
cuction of the term as soon as it be- 
comes sufficient to cover a full year, so 
that the amount payable at the end of 
term varies slightly from year to 
year, but is never less than the sum in- 
sured by the policy. 
Modes of Settlement. 

The earliest policy forms provided for 
the payment of the sum insured within 
ninety days after due notice and proof 
of the death of the insured. This con- 
tinued to be the provision until 1883. 
The form for that year provided for the 
payment within sixty days after due 
notice and satisfactory proof of interest 


} 
“ae 


and of the death of the said insured. 
The 1886 form provided for payment 
upon due and satisfactory proof of in- 


terest and of the death of the insured. 
The 1900 policy form provided two op- 
tional modes of settlement. Instead of 
paying the full sum insured upon the 
death of the policyholder, the company 
agreed to retain the whole or any desig- 
nated fraction of the policy at maturity, 
and to pay to the beneficiary interest 
thereon at the rate of three per cent. 
per annum, as long as the beneficiary 
might live, and to pay the amount in- 
sured in one sum upon the death of 
the beneficiary. The three per cent. 
guaranteed is increased by such divi- 
dends as may be apportioned by the 
company. At the present time the com- 
pany is paying at the rate of 4.7 per 
cent. on the proceeds of claims which 
are left with the company. A second 
option contained in the 1900 policy is 
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to have the proceeds of the policy paid | 
in a specified number of equal annual | 
instalments. These instalments are | 
also increased by such dividends as 
may be apportioned. A third optional 
mode of settlement is provided for in 
the 1908 policy form. This provides 
that the proceeds of the policy may be 
paid in equal annual instalments during 
the lifetime of the beneficiary. A cer- 
tain number of instalments is guaran- 
teed, whether the beneficiary lives or 
dies. The amount of these instalments 
depends upon the age of the beneficiary 
when the policy becomes a claim and 
on the number of instalments which 
are guaranteed. The policy contains 
a table from which the amount of each 
ienbabenees may be ascertained. By 
means of any one of these three modes 
of settlement, the iasured is able to| 
provide that the proceeds of his insur- | 
ance will not be lost through the ina- 
bility of his beneficiary to invest the 
proceeds of the policy safely and to 
good advaniage. 
Warranty and Incontestability. 
Although iacontestability is a privi-| 
lege, rather than a restriction, it is so} 
closely allied to the question of war- | 


ranty, that it will be considered in con- 
nection with restrictions, rather than 
The earliest policy | 
forms contained this clause: “And it| 
is also understood and agreed, to be | 
the true intent and meaning hereof, that | 


with the privileges. 


if the declaration made by the md 
—————— and bearing date the 
day of , and upon the faith of | 


which this agreement is made, shall be | 
found in any respect untrue, then, and 
in such case, this policy shall be null | 
and void.” The clause contained ia eq 
1879 edition of the policy reads as fol- 
lows: “And it is also understood and | 
agreel by the within assured, to be the| 
true intent and meaning hereof, that | 
the statements contained in the appli- 
cation for this policy, and in the decla- | 
ration subjoined thereto, on the faith | 
of which statements this contract is | 
made, are warranted to be true, and | 
that if said statements or any of them | 
shall be found to be untrue, then, and | 
in such case, this policy shall be aull | 
and void.” It is interesting to notice 
that the declaration made by ‘the insur- | 
ed in the application for the policy con- 
tained this clause: “I do hereby de- 
clare, that I do not, nor will I, practice 
any bad or vicious habit that tends to | 
the shortening of life.” The 1883 edi-| 
tion of the policy contains the statement 
that if the death of the insured shall | 
result from the intemperate use of | 
stimulants or narcotics, the policy shall 
be void. The application is made a part 
of the contract and the application con- 
tains the following clause: “I agree 
that the foregoing answers to the ques- 
tions of the agent and examiazer shall 
be the basis of my con‘ract with the 
company, and warrant them to be true, 
and agree that any untrue or fraudu- 
lent answer or the indulgence by the 
insured in any habit which tends tc 
shorten life shall render the policy 
void.” The first incontestable provision 
is found in the 1886 edition of the policy 
wherein it is stated that “This policy, 
after two years, will be incontestable, 
except for fraud or non-payment of 
premium.” The application then in use 
contained a warranty that the applicant 
was not at that time intemperate in 
the use of stimulants or narcotics, but 
contained no promise as to future be- | 
havior. The next noteworthy change 
occurs in the 1908 policy, which is made 
incontestable after one year, except for | 
non-payment of premum. The applica- 
tion in use since the first of January, 
1908, contains no warranties whatever. | 
The 1908 policy itself contains a clause | 
to the effect that the s‘atements made 
in the application, in the absence of | 
fraud, will be deemed representations, 
and not warranties. 

Residence, Travel and Occupation. 

The earliest policy forms provided 
that in case the insured “shall die upon | 
the seas, or pass beyond the settled 
limits of the United States, without the 
consent of this company previously ob- | 
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tained, and endorsed upon this policy 
(excepting into the settled limits of the 
British Provinces of the two Canadas, 
Nova Scotia, or New Brunswick) or 
shall, without such previous consent 
thus endorsed, visit those parts of the 
United States which lie south of the 
southern boundaries of the states of 
Virginia and Kentucky, or west of the 
Mississippi River, between the first of 
June and the first of November, or shall, 
without such previous consent thus en- 
dorsed, enter into any military or naval 
service whatsoever (the militia aot in 
actual service excepted), or in case he 
shall die by his own hand, in, or in 
consequence of, a duel, or by the hands 
of justice, or in the known violation 
of any law of these states, or of the 
United States, or of the said provinces, 
this policy shall be void, null, and of 
no effect.” It is unnecessary *o trace 
every change in regard to conditions 
affecting residence, travel and occupa- 
tion; but the provision in the 1879 edi- 
tion of the policy may be quoted. This 
reads as follows: “Provided always, 
and it is hereby declared to be the true 
intent and meaning of this policy, aad 
the same is accepted by the assured 
upon these expressed conditions, name- 
ly; That the limits of residence and 
travel include those parts of the settled 
limits of the United States aad British 
possessions in North America which lie 
between the parallels of 50 degrees and 
33 degrees north latitude, and voyages 
as passenger to and from all ports with- 
in said limits at all seasons of the year, 
and travel to or reside in that part of 
the United States south of the parallel 
of 33 degrees between the first day of 
November and the first day of July; 
that voyages may be made as passenger 
by first-class vessels to and from all 
ports within the above limits, to and 
from California, either via the Isthmus 
of Panama or around Cape Horn; to 
and from Japan, with residence there; 
to and from Europe, with residence in 
any part thereof; and that in case the 
insured shall pass beyond the limits 
above named without the written con- 
sent of the company previously obtain- 
ed, or shall be personally engaged in 
blasting, mining, submarine operations, 
or the production of highly inflammable 
or explosive substances; or in working 
or managing a steam engine in any 
capacity; or enter as mariner, engineer, 
fireman, conductor, or laborer in any 
capacity, upon service on any sea, 
sound, inlet, river, lake, or railroad, 
or into any military or naval service 
whatsoever (the militia in time of peace 
excepted); or in case he shall die by 
his own hand, or in, or in consequence 
of a duel, or by reason of intemperance 
from the use of intoxicating liquors or 
narcotics, or by the hands of justice, 
or in the violation of any law of the 
United States, or of any one of said 
States, or of any other country which 
he may be permitted under this policy 
to visit or reside in, this policy shall 
be void, null, and of no effect.” The 
1895 edition of the policy contains no 
restrictions as to residence, travel, or 
occupation, but the application for the 
policy contains an agreement by the in- 
sured that within two years of the date 
of the policy he will not reside or 
travel elsewhere than in the United 
States, Canada, or Europe, without the 
written consent of the company, or dur- 
ing the same period engage in certain 
classes of occupation, without first ob- 
taining the company’s consent. The 
1908 edition of the policy contains no 
restrictions whatever as to residence, 
‘ravel or occupation, and there is no 
agreement in the application in refer- 
ence thereto. The company does not 
insure those who reside or are about to 
reside in an unhealthful locality, nor 
those who are engaged or who are about 
to engage in hazardous occupatioas. A 
question in the application elicits the 
information as to whether any such 
foreign residence or hazardous occupa- 
tion is contemplated. If the appTicant 
obtains his policy in good faith, he is 
then free to reside anywhere he wishes 
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or to engage in any occupation he 
chooses. 
Suicide, 

The earliest policy forms provided 
that the policy would be null and void 
in case the insured should die by his 
own hand. The 1870 edition of the policy 
contained a similar provision, but there 
was added this exception: “except, that 
in case he shall die by his own hand 
while insane, the amount to be paid by 
the company on this policy shall be the 
amount of the premiums actually 
paid thereon, with interest.” The 
1883 edition of the policy contain- 
ed this provision: “If, however, it shall 
be shown that the insured at the time 
of taking his life was insane, the com- 
pany will pay the sum insured, or re- 
fund the premiums actually received, 
with interest thereon, according to its 
judgment of the equities of the case. 
This option is distinctly reserved by 
the company and is made a part of this 
contract.” The 1895 policy contained 
no reference to the question of suicide, 
but in the application for the policy 
there is an agreement by the applicant, 
that the policy would become null and 
void in event of the insured committing 
suicide within the first two years, 
whether sane or insane. In the 1908 
edition of the policy, it is provided that 
if within one year the insured commits 
suicide, while sane or insane, the poli- 
cy will be null and void. 

Conclusion. 

From a study of the policy forms is- 
sned by the Mutual Benefit, taken in 
corjunction with the reputation of that 
company, one is forced to the conclu- 
sien that it is equally, if not more, im- 
portant for an intending insurer to se- 
lect a company noted for fair dealing 
With its policyholders as one issuing a 
liberal form of policy. In the case of 
the company mentioned, privileges were 
granted to policyholders which were 
rot guaranteed in the policy contract, 
aid in many cases these privileges wer 
granted by the company for some years, 
before they were finally mentioned in 
the policy form. Furthermore, each 
new privilege, when granted, was at 
the same time extended to all old poli- 
cyholders, as far as the contracts would 
permit. The holder of the oldest policy 
now in force has a contract which by 
its terms would never become incontest- 
able, which has no grace in the pay- 
ment of premiums, no non-forfeiture 
provisions, and according to the con- 
tract he would still be subject to all the 
restrictions in regard to residence, 
travel and occupation. By the volun- 
tary act of the company this policy- 
holder is entitled to grace in the pay- 
ment of premiums, loan values, cash 
values, paid-up values, automatic ex 
teuded insurance, the privilege of rein- 
statement at any time upon evidence 
of health and the payment of arrears 
of premiums with interest, and when 
the policy becomes a claim his benefici- 
ary may leave the proceeds with the 
company at interest, or may select one 
of the other optional modes of settle- 
ment, providing for the payment of the 
sum insured in instalments, either for 
a limited term of years or, if preferred, 
fer a fixed term of years with continu- 
ous instalments if the beneficiary lives 
beyond the term selected. The policy- 
holder is also free to reside, or travel, 
or engage in such occupation as he may 
see fit, and except for non-payment of 
premium, the policy is absolutely incon- 
testable. As the oldest policy is, of 
ccurse, more than fifteen years in force, 
the holder has the right at any time to 
surrender the policy to the company 
and obtain the full reserve. The re- 
serve on the policy, if the holder lives 
to be 96 years of age, Is equal to the 
face of the policy, and the company 
pays the full face value of each policy 
as the insured attains the age of 96. It 
is by such liberal treatment of its old 


policyholders that the Mutual Benefit | 











Managers and Agents Wanted 
For Texas, Indiana, Pennsylvania, Illinois, Michigan, 
Nebraska, Washington, Oregon, Idaho and Utah, 
Renewal Commissions, attractive agency contracts 
and policies. 


WESTERN LIFE INDEMNITY COMPANY 
MASONIC TEMPLE, CHICAGO 
GEO. M. MOULTON, President W. B. MUSSELMAN, Sup’t of Agencies 








LONDON GUARANTEE AND ACCIDENT CO,, isa. 


OF LONDON, ENGLAND 


Head Office 
F. J. Walters, 
CHICAGO Resident Manager 
45-49 Cedar St., 
New Yerk. 


Elmer A. Lerd & Co, 
\. 15 Central St., Boston 


Resident Mgrs, New England 


A. W. MASTERS 
Gen’! Manager 
Liability, Accident, 
Health and Credit 














THE FIDELITY AND CASUALTY COMPANY 


97 to 130 CEDAR ST., NEW YORH CITY. 
ee pene See $7,537,429.91 
Capital and Surplus.......... 2,013,400.24 
Losses paid to January |, 1908..26,629,131.90 


This Company grants insurance as follows: 


Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 
Plate Glass, Steam Boiler, Fly Wheel, Employers. Public, Teams, Workmen's 
Collective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 
Liability and Bonded Attorneys’ List. 
..... OFFICERS.... 
GEORGE F. SEWARD, President 


ROBERT J. HILLAS, Vice President and Sec. HENRY CROSSLEY, Asst. Secretary 
FRANK E. LAW, 2nd Asst. Secretasy GEORGE W. ALLEN, 3rd Asst. Secretary 











Tae 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK, 
Home Office, 47 CEDAR STREET. 
Chartered 1874 


POLICIES 


Of the Most Approved Forms 
EUGENE i. WINSLOW, President 
Daniel D. Whitney, Vice-Pres. S. Wm. Burton. Se Alonzo G. Brooks, Ass*t Sec 
RELIABLE AND ENERGETIC AGENTS WANTED, 

















has built up its well earned reputation | 


for fair dealing, and for maintaining the 
true principles of mutuality. 





Have You a Connection With a 
Desirable Accident and Health Company? 


IF NOT. WHY NOT? 
THE GREAT EASTERN CASUALTY 
AND INDEMNITY COMPANY, 


280 BROADWAY, NEW YORE CITy,. 
Issues a line of contracts which give ADEQUATE PROTECTION and 
COMPLETE SATISFACTION to Policyholders. 
Write, if you are interested, to 


LOUIS H, FIBEL, President, 














UNITED 


BALTIMORE.MD. 


WI 


20 CENTRAL STREET, BOSTON, MASS. 











THE EASTERN UNDERWRITER. August 6, 1908. 


A Geet en Wants a Posities With 


SURETY COMPANY a Good Company 


A company that can meet the requirements of the various Insurance 
Departments, prospective insurants and policyholders alike, and at 
the same time so arrange a schedule of commissions that a position 
in the field will be profitable. One whose general agents are all 
making money. 


NSLOW WARREN, JR., FOR GENERAL AGENCY CONTRACTS, ADDRESS 
MANAGER FOR MASS., ROY M. MARSH, Superintendent of Agencies 












Tel. 1854 Main Security Life Insurance Co. of America 
THE ROOHERY. CHICAGO, ILLINOIS 








THE 
FIRST MUTUAL 


Chartered in America | 


NEW ENGLAND MUTUAL 
Life Insurance Co. 








BOSTON, MASS. 





Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract. 





FINANCIAL STATEMENT. 


Assets Jan. 1, 1908...... $44,182,875.18 
Liabilities ....ccecccccces $41,159,132.85 
BSUPPlUS ccccccccscccccess $ 3,023,742.33 


Alfred D. Foster, President. 
D. F. Appel, Vice-President. 
J. A. Barbey, Secretary. 
Wm. F. Davis, Asst. Secretary. 





Southern Life 


Insurance Company 





Fayetteville, N. C. 
is preparing to offer unusual opportunities 
in the States of Georgia and South Carolina | 
to the right parties. 


AGENTS DESIRED 


For North and South Carolina and Georgia 
Address ©, J. COOPER 


General Manager 











Security Mutual Common Sense Protection 
Life Insurance Company, Disease 


2. ACCIDENT 













BINGHAMTON, N™N. Y. 3. DEATH 
FREDRIC W. JENKINS, President. THE COLUMBIAN 
Life Underwriters desiring a policy contract that appeals NATIONAL LIFE INSURANCE C0. 
to young men should write for particulars relative to our new of Boston, Massachusetts 
PERFECTION ENDOWMENT ; it is a winner. provides all three, as no other company 
does incorporated under the stringent laws 
For territory and terms address Life Policies Liberal and Definite Accident an 


Health Policies— 


C. H. JACKSON, Superintendent of Agencies, Home Office. Surplus to Policyholders over $1,500,000 


The Scranton Mutual Life 


Managers. Save time by sending record 
Is issuing policies of the highest order which when taken together 1907 GAI NS 


and references with first letter 10 Home 

Office. 176-180 FEDERAL ST., BOSTON, MASS. 
with the attractive stock offer makes the finest insurance proposition Help Get Business in 1908 
ever brought before the public. That is the reason why this Company 


has written $9,000,000 of business since September, 1907. The Hartford Life 


! 
Write for information concerning agent’s contracts. None 


better or more liberal. | Offers Some Great Policies 


, Its Application Blank Talks 
CONNELL BLDG., . . . . SCRANTON, PENNA. Over 832,300,000 


Paid Beneficiaries 



















Ask Michigan Manager 


NATIONAL LIFE INSURANCE COMPANY | FREDERICK 0. PAIGE 
a of the United States of America 402-6 Riese Bidg., 
CHICAGO | Detroit, Mich. 


ESTABLISHED 1868 



















ALBERT M. JOHNSON, President 


| 
, Vi e ° | 
moms ana saan Naree | —_$112,000,000 








ROBERT D. LAY, Secretary 
Paid in Fire Losses 








———] _ Insurance in Force December 31st, - : $50,066,932.77 i. the Uni : 
RECORD | Gain in Apportioned Surplus in 1907, - - 105,734.09; inthe nited States alone during 
OF 1907 Gain in Assets, ° : - 1,037,668.19 
Excess of Income over Disbursements - - 1,093,023.43 60 YEARS 














CHICAGO’S OLDEST AND STRONGEST COMPANY 








BY THE 
Northern Assurance (6, ea ton 
SUREKA LIFE INSURANCE eee ee ania 
HK, “== COMPANY GLOBE 
U. S, Statement as of Jan. 1, 1908. 
Home Office, Richmond, Va. Executive Offices, Philadelphia, Pe Admitted Cash Assets..... $4,592,630 Insurance Company. 
All Liabilities, incl. Res’rves 3,257,435 ASSETS U.S. BRANCH 
Authorized Capital, $300,000.00 ia delat te dame. Siete hynny , 
; NET SURPLUS, 
A Safe, Sound, Reliable and Progressive Company Eastern and Southern Departments $4,421,815. 
Company’s Building, 
Liberal and up-to-date Ordinary and Industrial Policies issued. Cor- 38 Pine Street, New York 


gespondence with personal writers solicited. 
Addrezz, PENN SQUARE BUI/.DING, PHILA DELPHIA, PA. T. A. RALSTON, Sub- eee. ‘New York Office, 45 William”Street. 








































| GEORGE W. BABB, Manager. ‘| CONFLAGRATION PROOF. 





















